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OrpaHunyeHna TpagMLUMOHHbBIX UHCTPYMEHTOB NPAMOro ¢UHaHCOBOro CTUMYNTMPOBAHUA COTPYAHNKOB
otaenos npogaxk FMCG-KomnaHuin B KaHane B2B
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AHHoTauwma. CTaTbA NOCBALLEHA aHANM3Y OrPaHUYEHN TPAQULNOHHBIX UHCTPYMEHTOB MPAMOro GrHaHCOBOrO
CTVMYNUPOBaHWA COTPYAHMKOB oTaenoB npopax FMCG-komnaHui, paboTatowux B KaHane B2B. AKTyanbHoOCTb
Tembl 0OYC/IOBNIEHA TEM, UTO B KOMMEPUYECKOW GYHKLUN NPAMOE eHeXXHOe BO3HarpaXxaeHne oCcTaéTca KnoYeBbIM
$aKTOpPOM MOTMBaLMW, OQHAKO NPUMEHAEMbIE Ha MPaKTUKE KNacCuyecKmne cxembl — GUKCMPOBAHHDIN OKNag,
mMogzenb «oKnag + Kntouesble nokasatenm sddexTusHoctn (KPI)», areHTCcKaa cuctema onnatbl 1 MiaHoOBbIE
60OHYCbl — BCE yalle He obecrneyrBaloT COMACOBaHNA NHTEPECOB Gr3Heca N paKTUYECKOrO MOBEAEHMA
COTPYAHUKOB. Llenb nccnegoBaHna coctouT B BbIABNEHUN OrPaHUYeHNIA TPaaNLNOHHbBIX MHCTPYMEHTOB
NPsAMOro GpUHaHCOBOro CTUMYNNPOBAHNA 1 GOPMMPOBaHUN TpeboBaHUN K bonee ageKkBaTHON cucTeme
BO3HarpaaeHus c No3nuuin COTPYAHNKOB 1 pyKoBoauTesen. TeopeTnyeckyo 0CHOBY paboTbl COCTaBUN
nccnefoBaHMA B 061acTi MOTUBALMN TPYAa, areHTCKON Teopuun, KNtoueBbix NokasaTtenein 3bdeKTnBHOCTY,
ynpaBneHnsa pe3ynbTaTUBHOCTbIO 1 YNpaB/ieHNA BO3HarpaXkaeHneMm, [ONOMHEHHbIe COBPEeMEHHbIMU
Hay4YHbIMW CTaTbAMU NOCNEAHUX NATU N1eT, NOCBALWEHHBIMY NpuMeHeHunto KPl B cucteme cTuMmynmpoBaHuma
Tpyaa, oueHKe 3G GeKTUBHOCTM OMaThl TpyAa COTPYAHNKOB TOPrOBbIX KOMMNaHWI 1 aHanu3y NnpeMuasnbHbIX
MeXaHM3MOB B Npofakax. IMnupuyeckas 6a3a BknoyaeT Tpu 6510Ka aBTOPCKUX AaHHbIX: CPaBHUTENbHbIN
OrnpocC COTPYAHMKOB OTAEeNa Npofdax U CMeXHbIX nogpasgeneHun, nposeaéHHolin B IV ksaptane 2025 r.;
nccnefoBaHVe OLUEeHKN AeNCTBYIOWNX CUCTEM BO3HarpakaeHma B yetbipéx FMCG-komnaHunAx KaHana B2B;
KaueCTBEHHbIN aHanmn3 OTKPbITbIX OTBETOB COTPYAHNKOB 1 PYKOBOAUTENEN O NPUYMHAX HEYAOBNETBOPEHHOCTH
OeNCTBYIOLWEN CUCTEMO. YCTAaHOBIEHO, UTO A1 COTPYAHUKOB OTAENA Npodax NpsaMoe GrHaHCOBOE
CTMYNUPOBaHWe 3HaunTenbHO 6onee 3HaUMMO, YeM Ansa PAabOTHNKOB CMEXHBIX GYHKLNIA, OQHAKO
Knaccuuyeckre cxeMbl He 0651ajaloT KOHCEHCYCHOW NOMOXUTENBHOM OLIEHKOW U MOPOXKAAIOT CUCTEMHbIE
OrpaHVMyeHUA: HEMOJHbIV OXBaT pe3ysNbTaTta, CyObeKTUBHOCTb, HEMPO3PaYHOCTb, PopMasnibHOE BbINONHEHME
KPI B ywiep6 peanbHoMy 6U3HeC-pe3ynbTaTy, POCT afMUHUCTPATUBHOWN HArpy3Kn 1 KagpoBble pucku. CaenaH
BbIBOJ O HEOOXOAMMOCTM Nepexofa K 6onee c6anaHCMPOBAHHONM 1 MYNIbTUMAPAMETPUYECKON MOAENN
CTUMYNNPOBAHWA, YUNTbIBAIOLLEN ONepaLMiOHHbIN, TAKTUYECKWIA U CTPaTernyecKknin ypoBHM pesyrbraTa.

KnioueBble cnoBa: npamoe GprHaHCOBOE CTUMYNMPOBaHMe, otaen npogax, FMCG, B2B, moTrBauma nepcoHana,
cmcTema Bo3HarpaxgeHus, KPI, areHTcKasa cnctema onnatbl, NepemeHHas 4YacTb AOX04a, YpaBneHne npoarkamm
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companies in the B2B channel

Nikita O. Nikitaev — RANEPA (Miscow, Russia). n.nikitaev@gmail.com, https://orcidorg/0009-0000-3492-914X

Abstract. The article analyzes the limitations of traditional direct financial incentive tools for employees of sales
departments of FMCG companies operating in the B2B channel. The relevance of the topic is due to the fact
that in a commercial function, direct monetary remuneration remains a key motivation factor, but the classical
schemes used in practice — a fixed salary, the salary + key performance indicators (KPIs) model, the agency
payment system and planned bonuses — increasingly do not ensure the alignment of business interests and
the actual behavior of employees. The purpose of the study is to identify the limitations of traditional direct
financial incentive tools and to establish requirements for a more adequate remuneration system from the
positions of employees and managers. The theoretical basis of the work consists of research in the field of

labor motivation, agency theory, key performance indicators, performance management and remuneration
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management, supplemented by recent scientific articles published within the last five years that address the
use of KPIs in incentive systems, the evaluation of remuneration effectiveness in trading companies, and bonus
mechanisms in sales. The empirical database includes three blocks of author’s data: a comparative survey of
employees of the sales department and related departments conducted in the fourth quarter of 2025.; a study
of the evaluation of existing remuneration systems in four FMCG companies of the B2B channel; a qualitative
analysis of the open responses of employees and managers about the reasons for dissatisfaction with the
current system. It has been established that direct financial incentives are significantly more significant for
sales department employees than for employees of related functions, however, classical schemes do not

have a consensus positive assessment and generate systemic limitations: incomplete coverage of the result,
subjectivity, opacity, formal implementation of KPIs to the detriment of the real business result, increased
administrative burden and personnel risks. It is concluded that there is a need to move to a more balanced and
multiparametric incentive model that takes into account the operational, tactical and strategic levels of the result.

Key words: direct financial incentives, sales department, FMCG, B2B, staff motivation, remuneration
system, KPI, agency payment system, performance-based pay, sales management
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BBepeHme

B cektope FMCG (ToBapbl NOBCEAHEBHOIO CMNpoO-
ca) kaHan B2B (business-to-business, To ectb npoaa-
XM KOPMOpPATUBHbIM KOHTpareHTam) npeacraBnaet
cob0oM OfuH U3 KNIOYEBbIX MEXaHM3MOB GOpPMUpPO-
BaHWA BblPYUKM, PbIHOYHOIO MOKPbITUA U YCTONYN-
BOCTU KOMMepyeckon mogenu. B gaHHOM KaHane
B3aMMOJENCTBME OCYLLECTBNAETCA HE C KOHEYHbIM
notpebuTenem, a C AUCTPUOLIOTOPaMK, ONTOBbLIMU
KOMMaHUAMYK, PernoHanbHbiMKU 1 depepanbHbIMn
TOProBbIMMA CETAMW, JIOKaJIbHbIMKA MapTHEPaMK ©
NHBIMU NPOGECCMOHANBHBIMW YYaCTHMKAMW PbiHKa.
B Takmx ycnoBusAx pesynbraT [eATeNbHOCTU OTaena
npoaax onpeaenaeTcsa He TONbKO 06BEMOM OTrpy3-
KW, HO 1 PAAOM CONYTCTBYIOLMX NMapamMeTpoB: CO-
6noaeHnemM acCCOPTUMEHTHOWM MaTPULbl, KAYeCTBOM
KnueHTCcKoro noptdens, ctabunbHOCTbio AUCTPUOY-
LK, ypOBHEM AeOUTOPCKON 3aJ0/MKEHHOCTM, Map-
XUHANbHOCTbIO, UCMOSIHEHNEM YCNTIOBUIA MPOMOaK-
TUBHOCTU U KOMMEPYECKOWN ANCLMMINHON.

MmeHHO B oTgenax npopax npamoe ¢puHaHCo-
BOE CTMMY/NIMPOBAHME COXPaHAET 0COoOyl 3Hauu-
mocTb. Mop npAmMbIM GUHAHCOBBIM CTUMYIMPOBA-
HMEM B HacCToOALWEeM MCCNefoBaHUN MOHUMATCA
LEHEXHble BbINaTbl, HENOCPEACTBEHHO CBA3aHHbIE
C TpynoBon dyHKUMen n pesynbtataMmu paboTbl Co-
TPyAHMKa: QUKCUPOBAHHDBIA OKnag, npemuun, 60-
HyCbl, MPOLEHT OT MpOAaXK, BbiNiaTbl 3a BbINOJ-
HeHWe NNAHOB W WHble 3f1IeMeHTbl MepeMeHHON
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yactTu goxofa. B otnnume oT coumanbHbIX NbroT,
HemMaTepunanbHOro MPU3HAHUA WKW  KOCBEHHbIX
KOMMNEeHCaLMOHHbIX MEXaHU3MOB, TaKne WHCTPY-
MEeHTbl HenocpeACTBEHHO 3a4al0T SKOHOMUYECKYHO
NOrNKY MNOBeAEeHNA KOMMepUYecKoro nepcoHana.
[NpakTnkKa ynpasneHna npogaamu nokasbiBaert, UTo
A1 KOMMepPUYeCKon GyHKLMM CTPYKTypa 1 copepxa-
HVe NnepemMeHHON YacTn JOX0[a NMEIOT CyLeCTBeH-
HO 6onbluee 3HaYeHne, YeM ANA 3HAYNUTENbHON Ya-
CTW CMeXHbIX nogpasgeneHnn. na amanpunyeckom
NPOBEPKN 3TOro NONoXKeHnA aBTopom B IV KBapTane
2025 r. 6bIn NpoBeAEéH CPABHUTENbHbIN OMPOC COo-
TPYAHVKOB OTAena Npopax M CMEXHbIX OYyHKLMIA.
Ero pesynbtaTbhl NnoaTBEpPAMAN, UTO ANA COTPYAHU-
KOB MNpofak AeHeKHoe BO3HarpakjeHue 3a pe-
3yNbTaT BbICTYMNaeT He NPOCTO OAHMUM M3 CTUMYJIOB,
a UeHTpanbHbIM MOTUBUPYKOLUMM (aKTOpoMm. Tem
cambIM NpegmMeT HacToALWero UccnefoBaHnA nony-
YyaeT He TONbKO NPAKTUYeCKoe, HO U SMNNpUYecKkoe
060CHOBaHMe.

OpHoBpeMeHHO B 6onbwuHcTBe FMCG-KOM-
naHum KaHana B2B npoponatT Mcnonb3oBaTbCA
TPaANUNOHHbIE Mogenu npAMoro (GUHaHCOBOTO
CTUMYNMPOBaHUA: GUKCUPOBAHHbBIA OKNag, Mofesb
«6a30BbI oknag + KPl», areHTcKasa cuctema onna-
Tbl, OOHYCbI 3@ BbINOJSIHEHME MJ1aHA N NX KOMOWHU-
pOBaHHble BapuaHTbl. [aHHble mogenu obnagaioT
HECOMHEHHbIMU NpPenMyLLeCTBaMU: OHU MOHATHbI,
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NPVBbIYHbI, OTHOCUTENIbHO NErko agMUHUCTPUPY-
I0TCA 1 NO3BOJNAIOT YBA3bIBATb OXOA COTPYAHUKA C
dopmanuszoBaHHbIM pe3ynbraToM. OgHaKko B ycso-
BMAX MHOIONapameTprnyeckoro KoMmepueckoro pe-
3ynbraTta ux 3pPeKTMBHOCTb BCE Yallle OKa3biBaeTcA
orpaHuyeHHon. CTUMynMpoBaHue Mo OfHOMY W
HEeCKONbKMM YNPOLLEHHBIM NoKa3aTensaM CNoCO6HO
nopoxpgaTb NOBeAeHYeCcKne WNCKaKeHWs, CHUXaTb
BOCMPUHUMAEMYIO CMpaBeasIMBOCTb CUCTEMbI, He
OXBaTblBaTb 3HauMMble AnA 6usHeca pesynbraThbl U
yCUnuBaTb pa3pbiB Mexay popmanbHO OueHunBae-
MbIM U peasibHO LIeHHbIM BKNaOM COTPYAHMKaA.

B HayuyHOW nuTepaTtype WNPOKO NnpeacTaBneHbl
nccnefoBaHMA MOTUBALMK TPYAA, CNpaBeaINBoOCTU
BO3HarpaxgeHus, onnaTbl MO pe3ynbTatam Tpyaa,
K/loueBbIX Mokasatenen 3GPeKTUBHOCTU N CUCTEM
ynpasfieHusa no uenam. Tem He MeHee BOMPOC orpa-
HUYEHUA WMMEHHO TPAQULMOHHBIX WMHCTPYMEHTOB
nNpAMOro ¢GrHaAHCOBOro CTUMYNIMPOBAHUA COTPYA-
HUKOB oTtgenoB npogax FMCG-komnaHun B KaHa-
ne B2B ocTtaétcAa HepocTaTouyHO NMpopaboTaHHbIM,
0COOEHHO B YacTW COMOCTaB/IEHWA B3MMAJOB CO-
TPYAHMKOB W pyKkosBoauTenen. Ha npakTuke 3TO
nNpuBOAUT K CUTyauuu, KOrga cucteMa CTUMYNu-
pOBaHMA oueHMBaeTCcA MO0 TONMbKO C MO3ULUK
pabotopatena, nM6o TONbKO C MO3MUMK COTPYA-
HUKa, TOrga Kak ana yctomymMBoW MOAenu ynpas-
neHnAa HeobxoAauma [ABYCTOPOHHAA NepCrneKkTuBa.
O6beKTOM uccnegoBaHUA ABNAAIOTCA COTPYAHUKN
otaenoB npopax FMCG-komnaHui, paboTtaowmnx B
KaHane B2B.

[Mpedmemom uccedo8aHuA BbICTYNAOT TPagULUu-
OHHbIe IHCTPYMEHTbI MPAMOro GMHAHCOBOIO CTUMY-
NINPOBAHMA N NX OrpaHnYeHnA B ycrosuax B2B-npo-
pax FMCG-komnaHun.

Lleno uccnedosaHus — BbISABUTb OFpaHUYeHUsA
TPaAVLMOHHBIX UHCTPYMEHTOB NpAMOro ¢uHaHco-
BOro CTUMYNMPOBaHNA COTPYAHMKOB OTAENOB MNpo-
Aaxx FMCG-komnaHuim B KaHane B2B n chpopmupo-
BaTb TpeboBaHUA K 6onee 3pPeKTMBHON CUCTEME
BO3Harpa<geHus.

[nAa [OCTUXKEHWA NOCTaBNEHHOM Lenu peLatoTca
cnegylowme 3agaun:

+ NpOaHanu3npoBaTb TeOpeTUYeCKre NOAXOAbI

K npAMOMYy PpUHAHCOBOMY CTUMYIMPOBAHNIO
nepcoHana;

«  3MMNMpUYecKn oboCHOBaTb 3HAYMMOCTb MpA-

MOro GVMHAHCOBOro CTUMYNIMPOBAHMA MMEH-
HO ANA oTAena nNnpopax;

+  OUEHWUTb BOCMPUATME AENCTBYIOWMX Tpagu-
LMNOHHbIX CXEM BO3HarpageHus COTpyaHU-
KaMu 1 pyKoBOAUTENAMMY;

+  CMCTEMATM3MPOBATb KJKOUEBbIE OFPAHNYEHUA
Knaccmyeckux mogenen CTUMYNMPOBaHUA B
B2B-npogaxax FMCG;

« cbopmynupoBatb TpeboBaHMA K cCuCTeMe
CTUMYNIMPOBAHWA, CMOCOBHOW YUNTbIBATb WH-
Tepecbl 6U3Heca 1 COTPYAHUKOB.

Wccnedosamenvckuli sonpoc

MNouemy TpaguUMOHHbIE MHCTPYMEHTbI NPAMOro
bVHAHCOBOro CTUMYNUPOBAHUA COTPYAHUKOB OT-
aenos npoga FMCG-komnaHun B KaHane B2B He
obecneumBaloT yCTONUYNBOrO COOTBETCTBUA MEXAy
3afaYaMn 6u3Heca M ¢akKTUYeCKMM MNOoBeAeHneM
COTPYAHUKOB, N KaKnM TpeboBaHUAM [OJIXKHa OTBe-
yaTb 6oniee CoBpeMeHHasa CMCTEMa BO3Harpakge-
HuA?

0630p nuTepartypbl

Mpobnema npamoro GMHAHCOBOrO CTUMYNUPO-
BaHMA COTPYAHUKOB OTAeNa npodaX HaxoauTcA
Ha MepeceyeHnr HeCKONbKMX UCCNeoBaTeNbCKMX
HanpaBNeHU: TeOPUN MOTUBALMN, NCCNeaOBaHNN
CNpaBeanMBOCTM BO3HArpaXkAeHUA, areHTCKOW Te-
opuu, paboT MO ynpaB/ieHUIO Pe3yNbTaTUBHOCTbIO
N NCCNeaoBaHUN CUCTEM OMAaTbl TPyAa KOMMepuUe-
CKOro nepcoHana.

MNepBylo rpynny COCTaBAAIOT KlacCnyeckmne Mo-
TUBaLUMOHHble Teopun. B. Bpym B Teopumn oxungaHunn
nokasaJ, YTo MOTMBALMA 3aBUCUT OT TOrO, HACKOJb-
KO COTPYOHUK BUAUT CBA3b MeXZy CBOUMU YCUNNA-
MW, pe3ynbTaToM 1 NOCNeAyoLWUM BO3HarpaXkaeHu-
em [Vroom 1994]. inA otaena Npoaark 3To O3HavaeT,
YTO MepemeHHaa 4YacTb goxopa byaeT MOTUBMPO-
BaTb NMLWb TOrAa, Korga COTPYAHUK NOHUMAET: Ka-
Kue OencTBMA OH JOMKEH COBepLUaThb, Kak byaeT ns-
MEpPEH pe3ynbTaT U Kakum obpa3om 3TOT pesynbraTt
KOHBepTUpyeTca B AeHbru. K. Agamc B Teopuu
CnpaBeanMBOCTM AOMOSIHUA 3TOT NOAXOA, NOKa3as.,
YTO COTPYAHMK OLEHMBAET HE TONbKO abCOMNIOTHBbIN
YpOBEHb [0X0Aa, HO M COOTHOLUEHME MeXAay cob-
CTBEHHbIM BK/1TaAOM 1 BO3HarpaXxgeHmem no cpas-
HeHuto C Apyrnmun paboTHnkamun'. V13 atoro cnegyer,
YTO AaXke BbICOKaA NPeMnsa MOXET BOCMPUHMMATbCA
Kak AemMOTMBMpPYIOLWasn, ecnii npaBuia eé Havucne-
HNA KaXKyTCA CyObeKTUBHbIMU NN HEPaBHbIMU.

CywecTBeHHOe 3HaueHune ana TeMbl CTaTby MMe-
0T nccnepgoBaHua 3. JIokka u . JIaTama, NocBALWEH-
Hble MOCTaHOBKe Lenen. ABTOPbl JOKa3anu, YTO KOH-

1 Adams J. S. Inequity in Social Exchange // Advances in Experimental Social Psychology. 1965. Vol. 2. P. 267-299.
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KpEeTHble 1 AOCTMXKMMbIE LN CNOCOOCTBYIOT POCTY
pe3ynbTaTUBHOCTY, TOrAa Kak pa3MbiTble, HENOHAT-
Hble UK 3aBeAOMO HepeanucTuyHble Lenn CHUXa-
0T YNpaBnAeMoCTb NoBefAeHUs COTpyaHUKoB'. [nAa
$GVHAHCOBOrO CTUMYNIMPOBAHUNA 3TO OCOOEHHO BarK-
HO, MOCKONbKY NpemMuanbHasa cuctema pakTnyecku
nepeBoAnT Uenn opraHnsaunm B NHAUBUAYANbHblE
OpUEHTUPbI COTPYAHUKA. ECnn 5T opmneHTMpbl Npo-
TUBOPEUMBbLI UM MAIOXO O6BACHEHDbI, CTUMYNPYIO-
Wi 3pdekT cnctembl ocnabesaert. 3. lecu, P. PainaH
n P.KécTtHep, aHann3npya BAMAHWE BHELWHUX BO3-
HarpakgeHuin, NMpULIM K BbIBOAY, YTO [EHeKHble
CTUMYNbl HE ABAAKOTCA YHUBEPCANIbHO MONOXKMUTENb-
HbIM paKTOPOM: NPU HEYAAYHOM An3aiHe OHN MOTYT
nposounpoBaTb GOpMann3M, BbITECHATb BHYTPEH-
HIOI0 3aMHTEPECOBAHHOCTb U NOAMEHATb COAepa-
TenbHyo paboTy cTpemneHnem K popmanbHOMY Bbl-
MOJTHEHMIO YCNTOBUIA BO3HArpaXkaeHNA2,

BTopyto rpynny NCTOYHMKOB COCTaBAAT paboTbl
areHTckoro HanpasneHua. M. [IxxeHceH u Y. MeknuHr
paccmaTpuBany CMCTeMy BO3HarpaXkaeHus Kak crno-
CO0 CHMXXEHUSA areHTCKMX U3ep>KeK 1 CornacoBaHmA
NHTEpPecoB COOCTBEHHMKA M ucnonHutensa [Jensen
2007]. OgHaKko B AanbHenLWweM CTaso OYEBUAHO, YTO
cama no ce6e NprBA3Ka ONaTbl K pe3ynbraTy eLé He
rapaHTupyet 3¢ deKTMBHOCTU. b. XonbmcTpém noka-
3a, YTo NpobnemMa OCNOXKHAETCA OrPaHNUYEHHON Ha-
6n1100aeMOCTbIO pPeanbHOro BKnaga paboTHMKa: He
BCE Ba)KHOe AnA opraHmM3auunm nogaaéTca npamomy
n3mepeHunto®. B coemectHonm pabote b. XonbmcTpé-
Ma u . Munrpoma 6bina pa3suTa naes MHorosagau-
HOCTW: eC/ COTPYAHWUK BbINOMHAET Cpa3y HeCKONb-
KO TUMOB 3afjay, a onnaTta 3aBUCKT NLWb OT YacTun U3
HUX, OH HaYMHaeT cMeLaTb yCUnuaA B Nob3y M3mMe-
pAeMbIX NoKasaTenen, UrHopupysA OCTanbHble, NyCTb
JaXke cTpaTernyeckn 3Haymmble [Holmstrom1991].
I. benkep nokasan, YTO HeCOBepPLUEHHble MOKa3a-

Tenn pe3ynbTaTMBHOCTU HeM36eXHO Co3aaloT orpa-
HUYeHna ana TouHoro ctumynuposaHua’. C. Kepp B
N3BeCTHON paboTe 0 NapafoKce «noowpeHna A npu
Hagexae nonyumTb B» nmpopgemoHcTpmpoBan, uto
opraHvM3aunn HepeaKo CTUMYNUPYIOT OAHO noBefe-
HMe, B TO BpeMsA Kak paKTUUeCKmn OXKnaatoT apyroe’.
Ana npogax B FMCG 310 03HauaeT, UToO KOMNaHUA
MOXET NooLwWpPATb 06BEM OTrPY3KN, OQHOBPEMEHHO
paccunTbiBasA Ha POCT MAaPXKNHANBbHOCTY, AUCTPUOY-
LM N KayecTBa KIIMEHTCKOro noptdens.

TpeTba rpynna nccnefoBaHUn cBA3aHa C ynpas-
neHvem Bo3HarpaxgeHuem. B pabotax I Mwunko-
BUYa, K. HotomaHa n b. TepxapTa cnctema onnatbl
TpyZa paccMaTpuBaeTCA He TONbKO Kak cnocob Bbl-
nnaTbl AOX0Aa, HO U KaK MHCTPYMEHT peanu3auunu
cTpaTernn opraHmnsaumm®. ABTOpbl NMOAYEPKUBALOT,
YTO CTPYKTypa BO3HarpakaeHua [O/MKHA COOTBET-
CTBOBaTb TUMNy pPaboTbl, YPOBHIO HeonpenenéHHo-
CTW, XapaKTepy M3MepAeMoro pesynbTata U CcTpa-
Ternyeckum npuoputetam 6usHeca. b. TepxapTt n
C. PaHc gononHuTeNnbHO NOKa3biBatoT, YTO CUCTEMDI
onnaTbl N0 pe3ynbTaTtaM TPyAa CNOCOOHbI yCUANBATb
pa3nnuunA B NOBeAeHNN COTPYAHMKOB, HO UX 3 deKT
3aBUCUT OT KauyecTBa MPOEKTMPOBaHMA MOKasaTe-
nen n cnpasegnmeoctu npoueaypobl’. K. MepuaHT
n B. BaH pep CTnag paccmaTpuBaloT CUCTEMY BO3Ha-
rpakaeHns Kak 3nemMeHT 6osee LWNPOKOW apXUTEK-
TYpbl YNpaBN€HYECKOrO0 KOHTPOSIA: eC/in MoKa3sa-
Tenn BblbpaHbl HeydauyHO, OpraHu3auua nonyvaet
HeynpaBnsaemble MobOOuYHble 3bdeKTbl, faxe npwu
bopManbHOM KOPPEKTHOCTU CUCTEMBI®,

CyLlecTBeHHbIN BKNag B aHann3 MHOTFOMEPHO-
CTu pesynbrata BHecnn P.KannaH v [. HOpToH,
pa3paboTaBliMe KoHuenuuio cbanaHCMPOBAHHOM
cucTtembl nokasatenen (Balanced Scorecard). Mx Bbi-
BOA, 3aKJ/1l0YaeTCs B TOM, YTO Onopa TONbKO Ha ¢pu-
HaHCOBble VMHAMKATOPbl HE MO3BONAET afeKBaTHO

1 Locke E. A., Latham G. P. Building a Practically Useful Theory of Goal Setting and Task Motivation: A 35-Year Odyssey //
American Psychologist. 2002. Vol. 57. No. 9. P. 705-717.

2 Deci E. L., Koestner R., Ryan R. M. A Meta-Analytic Review of Experiments Examining the Effects of Extrinsic Rewards
on Intrinsic Motivation // Psychological Bulletin. 1999. Vol. 125. No. 6. P. 627-668.

3 Holmstrom B. Moral Hazard and Observability // Bell Journal of Economics. 1979. Vol. 10. No. 1. P. 74-91.

4 Baker G. Incentive Contracts and Performance Measurement // Journal of Political Economy. 1992. Vol. 100. No. 3. P.
598-614.

5 Kerr S. On the Folly of Rewarding A, While Hoping for B // Academy of Management Journal. 1975. Vol. 18. No. 4. P.
769-783.

6 Milkovich G. T., Newman J. M., Gerhart B. Compensation. New York : McGraw-Hill Education, 2017.

7 Gerhart B., Rynes S. L. Compensation: Theory, Evidence, and Strategic Implications. Thousand Oaks : Sage Publications,
2003.

8 Merchant K. A., Van der Stede W. A. Management Control Systems: Performance Measurement, Evaluation and Incentives.

Harlow : Pearson, 2017.
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ynpaBnATb NOBeEHNEM N CTpaTernen; Heobxoamm
6anaHc Mexay PasnnYHbIMU U3MEPEHUAMUN PE3YTib-
TaTa [Kaplan 2005]. InA Kommepueckon GyHKUMK
3TO 0COGEHHO BaXHO: OOBEM NpPOAax, KauyecTBO
KnueHTckon 6asbl, cobniofeHne acCoOPTUMEHTHbIX
NPUOPUTETOB, MapXa M GMHAHCOBaA AMCUMUMINHA
OTHOCATCA K Pa3HbIM, HO B3aMIMOCBA3aHHbIM acnek-
Tam pe3ynbraTta. AHaNIOMMYHYIO IOTNKY B OTHOLLEHWN
npofax passmeatoT A. 3onTtHepc, . CnHxa n C. Jlo-
pUMep, NOKa3blBas, YTO CMCTEMbl BO3Harpa<aeHua
KOMMepPYECKOro mnepcoHana A[OMXKHbl YUYUTbiBaTb
pONb COTPYAHUKA, TOPU3OHT CAENKN, CTPYKTYPY Ka-
Hana u ynpaBnaemMocTb nokasatenei'. ABTOpbl nog-
YEpPKMBaIOT, YTO YHMBEPCASIbHaA cxeMa onnaTbl AnA
pa3HblX ponelri NpoAaBLOB OObIYHO OKa3blBaeTcA
nn6o cNMWKom rpy6oi, NMbo CILLIKOM CJIOXKHOW.

B poccuinckonn nutepaType npobnema mMoTMBa-
UMM 1 CTUMYNIMPOBaHMA TaKXe uccnefoBaHa [o-
cTatouyHo rny6boko. A.fA. KnbaHoB paccmaTpuBaet
CTUMYNMpPOBaHMe TpyAa Kak CUCTeMy LienieHanpas-
NEHHOTO BO3[ENCTBMA Ha TPYAOBOE MoOBefeHUe,
noayépkmBas HeobOXOAMMOCTb pasfnyatb Co6-
CTBEHHO MOTMBALMIO Y UHCTPYMEHTbI BHELLHEro No-
oyxxpeHuna. B. V. lepurMKoB nokKasbliBaeT, UToO COTPYA-
HUKW pa3nunyaoTca no npeobnagarowum TpyLOBbIM
yCTaHOBKaM, MO3TOMY OfiHa M Ta e CXema CTUMY-
NINPOBaHUA MOXET MO-pa3HOMY BOCMPUHUMATHCA
pa3HbiMu rpynnamu pabotHukos®. A.Tl. EropwwuH
n E.Tl. UnbnH akueHTUPYIOT BHUMAaHNE Ha TOM, YTO
mMaTepuanbHoe  CTUMynupoBaHue  3¢pdeKTUBHO
NUWb TOrga, Korga OHO BOCMPUHUMAETCA KaK 3Ha-
ynmoe, cnpasepnunsoe n goctmxkmmoe?. C. B. lekw-
HA CBA3bIBaeT CUCTEMY onaTbl TpyAa C 3agayamu
OpPraHM3auUMoOHHOrO YNpaB/iEHUA M OTMEYaeT, YTo
KOMMeHCaLUMOHHaA cxeMa AO0NIXKHa ObiTb He TONbKO
3KOHOMMYECKM ONpPaBAaHHON, HO U KOMMYHULUPY-
eMoW nepcoHany?.

[nA npyvknagHom YacT HacToALero nccnenoBa-
HNA 0COH6EHHO BaXKHbl PabOoTbl, MOCBALEHHbIE KtO-
yeBbIM Nokazatenam s¢dekTnsHocTU. A. K. Knoukos

YKa3blBaeT, YTO NOKa3aTenun AOHbl ObITb MOHATHbI-
MU, U3MEPUMbBIMK, OTPAHUYEHHBIMU MO YNCAY U pe-
anbHO ynpasBnsaeMbiMy coTpyaHnkom®. M. M. MaHoB
nopguépkusaet, uto KPl nmelor cmbiCn TONbKO Kak
yacTb 6onee obLeln CMCTEMbI yNpaB/ieHNA KOMMaHU-
ei; MOMbITKA MCMOMb30BaTb NX UCKIIOUYNTENbHO Kak
NpemMuanbHbI UHCTPYMEHT 6€3 KOPPEKTHOWN CBA3U
CO CTpaTerven n 6usHec-npoueccamm NPUBOAUT K
dbopmanusaumm n KOHPNMKTaM WHTepnpeTaunn’.
DTV BbIBOAbl HAaNPAMYK COOTHOCATCA C NPAKTUKON
npopax FMCG, roe n36bITOYHO ynpoLWEHHbIE U,
Hao60pOoT, N36bITOYHO CNOXHble KPIl-cxembl moryT
[aBaTb 06paTHbIN 3ddeKT.

Hapagy ¢ Knaccuyecknmmn ncciefoBaHUAMN Mo-
TUBaLUMM, areHTCKNX OTHOLLEHUI 1 ynpaBneHns pe-
3yNbTaTUBHOCTbIO, COBPEMEHHbIE Hay4Hble CTaTbW
nocnefHnX neT YTOYHAT ycnoBua 3GPpeKTMBHOCTU
1 OrpaHnYeHna NPAMoro GMHaAHCOBOrO CTUMYNNPO-
BaHWS B KOMMepPUEeCKol aeaTenbHoCcTU. Tak, B pabo-
Te O. b.MaBaTtcKkux, Knouesble nokasatenn 3¢dek-
TUBHOCTM PacCMaTPUBAIOTCA KaK 3N1IeMEHT CMCTeMbI
CTUMYNIMPOBaHWA TpyAa, CBA3bIBAKOLNIA OLEHKY pe-
3ynbTaTa U MexaHu3m BO3HarpaxgeHua [[naBaTckmx
2021]. A. B. baHaypwuH n [. P. EpmakoBa, aHann3npys
NPaKTUKY PO3HNYHbIX TOPrOBbIX CETEN, MOKa3bIBaOT,
yTo ncnonb3osaHve KPl nosblwaeT ynpaBnaeMocTb
KOMMepuecKko GYHKUUN TONbKO NPW OrpaHuYeH-
HOM 1 cogepaTesibHO 060CHOBaHHOM Habope no-
Kasatenen [banpgypun 2023]. . M. EropoB noguép-
KuBaeT, uTo 3$HEeKTUBHOCTb CUCTEMbI OMJaThl TPyaa
COTPYOHWKOB TOProBbIX KOMMAaHWMWA AOMKHA oue-
HMBATbCA He TOJIbKO MO HenocpeACcTBEHHOMY SKO-
HOMUYeCKOMy 3PPeKTy, HO 1 MO KPUTEPUAM MpPO-
3payvyHOCTK, yNPaBAAEMOCTN U COOTBETCTBUA LieNAM
6u3Heca [EropoB 2024]. B nccnegosanuax M. M. Ku-
peeson n A.Tl. Boctpoon, a Takxe H.JI. CuHeBon,
t0. H. Mynbkosown n B. 0. yanHon, akueHTmMpyeTcA
Heo6X0AMMOCTb KOMMAEKCHOW OLeHKN MEXaHN3MOB
CTUMYNIMPOBaHWA NPOJAX N BHEQPEHUA CMCTEM MO-
TUBaUMM NepCcoHana, MOCKONIbKY WX pe3ynbTaTus-

1 Zoltners A. A., Sinha P., Lorimer S. E. Building a Winning Sales Force. New York : AMACOM, 2009.

2 Knbaros A. f., Batkaesa /. A., MutpodhaHosa E. A., llosuesa M. B. MoTuBauus 1 CTUMynnMpoBaHie TPYOOBOM AEATENBHOCTY.
Mocksa : UHOPA-M, 2015.

3 lepunkoB B. . YnpaeneHne nepcoHanom: paboTHUK — camblit 3hdekTUBHbIN pecypc komnaHun. Mocksa : UHOPA-M,
2008.

4 EropwmH A. . MoTuaums Tpynosoi aestensHocti. Mocksa : MHOPA-M, 2011; Unbux E. 1. MotuBauus n MotuBbl. CaHKT-
MeTepbypr : Mutep, 2011.

5 LLekwHsi C. B. YnpaBneHne nepcoHanom coBpemMeHHoI opraHnsaumn. Mockea : AnbnuHa Mabnuwep, 2010.

6 Knoukos A. K. KPI n moTtuBaums nepcoHana. MonHbln cO0pHUK npakTuieckux MHCTpymeHTtoB. Mockea : dkemo, 2010.

7 MaHoB M. M. OueHka aesaTensHOCTH M cucTeMa ynpaeneHus komnaHuei Ha ocHose KPI. Mockea : MIHOPA-M, 2013.
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HOCTb HE CBOAMUTCA K KPAaTKOCPOYHOMY POCTY MOKa-
3atenen cobita [Kupeesa 2025; CnHesa 2025]. Takum
obpa3om, COBpPeMeHHble HayuyHble nybnMkayum
He 3aMeHAIOT KJlaCCUYEeCKylo TeopeTmyecKyto 6asy
HaCTOALLEero NccnefoBaHnA, a QOMOHAT eé npu-
KNagHbIM aHaNM30M OrPaHUYEHNN TPAAULMOHHbIX
cxem GMHAHCOBOTO CTUMYIMPOBAHUA B NPOJakax n
YyCUNMBAOT 060CHOBAHHOCTb WCCNE[OBATENbCKOMO
dokyca cTaTbu.

MeTtopgonorua

WccnepoBaHne BbINOMIHEHO B JIOTMKE CMeELLaH-
HOro AmM3arHa 1 BK/OYAEeT KOMIMYECTBEHHbIN U Ka-
YyeCTBEHHbI 3Tarnbl.Ha TeopeTnyeckom YypoOBHe
NCNoNb30BaNNCb MeTOAbl aHanm3a, CMHTe3a, CpaBs-
HEeHUA N cncTemaTr3aumm OoTevyeCTBEHHbIX U 3apy-
6eXXHbIX UCTOYHMKOB MO MpobsiemaM MOTMBALUWK,
CTUMYNTUPOBAHNA TPYyAa, areHTCKUX OTHOLUEHUN,
KPIl n ynpaeneHua npogaxamu.

DMNMpUYeckasa 4acTb MCCNefoBaHUA COCTOAMA
N3 Tpéx 6/10KoB.

MepBbint 610K 6bIN HanpaBfieH Ha 060CHOBaHKe
doKyca cTtaTbM MMEHHO Ha MpPAMOM (GVHAHCOBOM
CTUMYNMpPOBaHUM B oTaene npogax. B IV ksaprtane
2025 r. 6bIn NpoBeAéH CcpaBHUTENbHbBIN onpoc 196
pecnoHAeHTOB, N3 KOTOPbIX 86 NpeacTasnAnu otaen
npofax, a 110 — cmexHble nogpasgeneHuns: Oyx-
ranTepuito, IOrNCTUKY N CHabxxeHne. PecnoHaeHTam
npeanaranocb OnpeaennTb Hambonee 3HAYMMbIN
baKTOp NIMYHOM MOTUBALMM M MPEANOYNTAEMbIN TUM
CUCTEMbI CTUMYIMPOBAHMA.

Bropoit 650K 6bin NOCBAWEH OLEHKe AeNCTBY-
IOLUX KIMACCUYECKMX CXeM MPAMOro GpuHaHCOBOro
CTUMYNMpPOBaHNA B YeTblpéx FMCG-KoMnaHnAX Ka-
Hana B2B. B AByx KOMNaHUAX NpUMeHAnacb Moaenb
«6a3oBbint oknag + KPI», B oByx — areHTcKasA cucTe-
Ma onnaTbl Tpyfda. B pamkax gaHHoro 3tana 6binu
ornpoleHbl 75 COTPYAHUKOB OTAEeNOoB npogdax n 12
pykoBoguTenen KOMMepUYecKux nogpasgeneHuni.
CoTpyaHvKam 3agaBasnca Bonpoc 06 yaoBneTBOPEH-
HOCTU CYTbIO U COfep’KaHMeM NepemMeHHON YacTu
BO3HarpaXaeHus, a pykoBoguTenaMm — BONPOC O
TOM, obecneunBaeT N1 AeNCTByOWaa cMcTema CTu-
MyNMPOBaHNA yrnpaBieHne 3agadyaMm nogpasgene-
HMA Ha onepaUMOHHOM, TAKTUYECKOM U CTpaTernye-
CKOM YpOBHsAX. [ToCcKONbKy 06BbEM BbIOOPKN BHYTPU
OTAENbHbIX KOMMaHNN He NO3BONAET Aenatb CTaTu-
CTUYECKM YCTOMUMBbIE BbIBOAbI O MpenMyLiecTBe
OOHOW KOHKPETHOW CXeMbl Haj ApYrown, AaHHble
WHTEPNPETUPYIOTCA COBOKYMHO KakK OTHOCALLMECA K
Knaccy TPagULMWOHHbBIX CMCTEM NPAMOro GpurHaHCO-

BOr0O CTUMYNMpPOBaHUA. TpeTun 610K BKOYan Kave-
CTBEHHDI aHaNM3 OTKPbITbIX OTBETOB COTPYAHUNKOB
N pyKkoBoguTenen nccnefyembix KOMMNaHWi Ha BO-
NpPoC O TOM, YeEM UMEHHO OHWU HeJOBOJIbHbI B AEW-
CTBYIOLLEN CMCTEeMe BO3HarpaxaeHus. MNonyyeHHble
OTBETbl ObINN CrpynnMpoBaHbl MO TEMATUYECKMM
KaTeropusam: gnsa COTPYAHUKOB — CMPaBeaIMBOCTD,
NPO3pPaYHOCTb, CTabUNBbHOCTb MpPaBW, MNOBEAEH-
yeckme NOCNIeACTBUA, OpraHM3auMoHHasa cnpaBen-
NMBOCTb N Ap.; AnAa pykosoautenen — oxsaTt KPI,
noBefeHYeCKne WCKaXeHUsa, agMUHUCTPaTUBHasA
Harpy3ka, KagpoBble MocC/eAcTBUA, HErmbKoCTb U
CTpaTernyeckme puckm.

CpaBHUTENbHbIM aHaNn3 AaHHbIX MO3BONWA Bbl-
ABUTb HE TOJIbKO Pa3nnuymsa B BOCMPUATAN CUCTEMDI
CTUMYNMPOBaAHUA Pa3fINYHbIMK FPYNNamm, HO 1 ne-
pecekatowmeca npobnemHble 30Hbl. CnegyeT yuu-
TbIBaTb, YTO OLEHKN COTPYAHUKOB U pyKOBOAUTENEN
MOTryT ObiTb NOABEP)KEHbI POJSIEBLIM CMELLEHUAM:
COTPYAHUKM, KaK NpaBuo, 6bonee 4yBCTBUTENbHbI K
BOMPOCaM CrpaBefMBOCTM, a PyKOBOAUTENN — K
BONpPOCaM NlerMTMauumn SencTByowWwmnx ynpasBneH-
yeckmx peweHuin. OgHako fdake C y4yéTOM 3TOro
OrpaHNYEHNA OTCYTCTBME KOHCEHCYCHOW MOMOXMU-
TENIbHOWN OLEHKN AENCTBYIOLMX CXEM ABNAETCA 3Ha-
YMMbIM NCCIe[OBATENbCKMM pPe3yfibTaTOM.

Pe3ynbraTbl nccnegoBaHmnsa

1. O6ocHoBaHue poKyca Ha NPAMOM

¢dunHaHCcOBOM cTUMynupoBaHuN B oTAene

npopax

MepBbI SMAMpPUYeCcKnin 6ok Gbii HanpaBfeH Ha
NPOBEPKY NPEANOSIOKEHUA O TOM, YTO ANs COTPYA-
HWKOB oTAeNa npofak npsamoe GMHaAHCOBOE CTUMY-
NMpoBaHue umeet 6onee BbICOKOE 3HAUYEHUE, YeM
ANA pabOTHMKOB CMEXHbIX NogpasaeneHuni.

Tabnuua 1. PacnpegeneHne pecnoHAEHTOB No oTAeNnam

= ()
= X cS:. e §
fer) =
KaTeropus & 5 = 5 %
o g2 < 5 ©
s12]8
KonnyectBo pecnoHaeHToB 86 38 42 30
[ons ot obLen Bbibopky, % 439 1194 | 214 | 15,3

McmoyHuK: cocmaerieHo a@mopoM No pesybmamam
uccnedosaHus, IV ks. 2025 e.

Kak BuaHO 13 Tabnuupl 1, BbIGOPKa BKOYAET Kak
KOMMepUecKyto GYHKUMIO, TaK U CMEXHble nopapas-
[lefieHnA, YTO Mo3BOoMAET COMoCTaBATb MOTMBALIN-
OHHble MPUOPUTETHI PA3INYHBIX KaTErOpUin Nepco-
Hana.
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Tabnuua 2. OTBeT Ha Bonpoc: «Kakow ¢akTop Hanbonee
BaXXeH ANA Balle MOTUBALMN?»

Otpen CMeXHble
®dakTop MoTMBaLMK npoaax oTAen.l Pasnuua
(n=86) (n=110)
MatepuanbHoe
BO3HarpaxaeHue (npemus G/ A +52,4 n.n
PaX P 77.9%) | (255 %) L
3a pesynbTar)
CrabunbHoCTb U 0 41
rapaHTUPOBaHHbIA 1OXO0A BiEle ) (37,3 %) 23 ma
24
0 -
Mpenckasyemoctb pabotsl | 3 (3,5 %) (21,8 %) 18,3 n.n.
BesonacHocTb
(3aLMwEHHOCTD, 2(2,3%) [11(10,0%) | -7,7 n.n.
counaker)
EgngaHme 1 KapbePHbIN 6(7.0%) | 6(55% | +15nn.

McmoyHUK: cocmaeiieHo asmopoM no pesyrbmamam

uccrnedosaHus, IV k8. 2025 2.

Tabnuua 3. OTBeT Ha Bonpoc: «Kakown TMn cTUMynMpoBaHUs
Bbl Npegno4ynTaeTe?»

Otpen CmexHble
Tun CTUMYNMpPOBaHMs

npogax oTZens
Bbicokast nepeMeHHas YacTb C HU3KAM 54 0
OKagom (62,8 %) 11(10.0%)
C6anaHcvpoBaHHbI BapuaHT (CpeaHuil 27 0
oknag + ymepeHHble GOHyCbl) (31,4 %) E5 (o)
Bbicokuin rapaHTMpOBaHHBI Oknaj ¢ 5(58%) | 31(282%)
MWUHUManbHbIMU BOHYcaMu

McmoyHUK: cocmagneHo asmopoM no pesyribmamam
uccrnedosanHus, IV k8. 2025 2.

bonee Tpéx ueTrBepTen COTPYAHMKOB oOTAenNa
npodax — 77,9 % — yka3anu matepuanbHoe BO3-
HarpaxgeHue 3a pe3ynbTaT KaK rnaBHbii pakTop
Cco6CcTBEHHOM MOoTMBaUMn. Cpeamn CMeXHbIX noapas-
AeneHnn Takon OTBeT Janu nuwb 25,5 % pecnow-
AEHTOB. B TO e Bpema anAa paboTHMKoB Oyxrante-
pUK, NOTUCTUKN N CHabXeHMA Gonee 3HaUYMMbIMU
OKa3anuncb CTabunbHOCTb M rapaHTUPOBAHHBIN [0-
XOf, a TakXe npefcKkasyemMocTb TPyAOBOro npouec-
ca (cm. Tabnuuy 2).

JaHHble Tabnuubl 3 NOATBEPXKAAIOT BbIABIEHHYIO
TeHAaeHuuio. [ouTn aBe TpeTn COTPYAHUKOB OTAena
NPOAaXk roToBbl NpeanoyecTb MOAeNb C BbICOKOM
nepemMeHHON YacTbio AOXOAA N OTHOCUTENbHO HU3-
KUM rapaHTMpOBaHHbIM oKnagoM. Cpeam CMeXHbIX
OTAENOB [AaHHylo cxemy BblbupatoT nuwb 10,0 %
pecnoHaeHToB. CnefgoBaTtenbHO, NpAMoe GUHAHCO-
BOE CTUMYNMPOBaHME A1 KOMMEPYECKON GyHKLMN
LENCTBUTENBHO UMMeeT cneunduyeckn BbICOKYIO
3HAYMMOCTb, YTO M 0OOCHOBbIBAET NUCCIefOBaTENb-
cKnin GOKyC HacToALWen CTaTbu.

2, OueHKa AeNCTBYIOLWNX TPaANLIMOHHbIX

cxXem CTUMYNpoOBaHNA

CnepytowMm 3Tanom CTano M3yyeHwe TOro, Ha-
CKOMbKO CyLLeCTBYOLWME Knaccmyeckue mogenmu
npAMoro GpMHaAHCOBOro CTUMYNMPOBAHUA BOCMPU-
HUMAIOTCA KaK [OCTAaTOUYHbIE CAMUMMK YYaCTHUKaMU
KOMMepUYeCKoro npotecca.

Tabnuua 4. OueHka AeUCTBYHOLMUX CUCTEM NPAMOTo PMHAHCOBOrO CTUMYNUPOBaHUA B uccneayembix FMCG-koMnaHusx

O6bém BbI-
['pynna pecnoHaeHToB Bonpoc Ha Hert GopK
CoTpyaHvkm oTgena Y[0BNeTBOPEHbI N Bbl CYTHIO U COAEPXKaHUEM NEPEMEHHON 43 32 75
npoaax 4acTy Bo3HarpaxgeHus? (57 %) | (43 %)
Puosopirenn | e s orepaonen | & | 4|
noapasgeneHui ’ (67 %) | (33 %)
TaKTU4YECKOM 1 CTPATErMYECKOM YPOBHSIX?

MemoyHuk: cocmaeneHo asmopom no pesynbmamam uccrnedosarus 8 4 FMCG-komnarusix kaHana B2B, IV ke. 2025 e.

lNonyyeHHble AaHHble MOKa3blBaloOT, YTO TPAAULIN-
OHHble CXeMbl He obnafalT 6e3ycsIOBHO BbICOKOMN
OLIeHKOW HW CO CTOPOHbI COTPYAHMKOB, HW CO CTO-
poHbl pykoBoguTtenen. Xota 57 % cOTpyAHWUKOB B
Leniom YAOBNeTBOPEHbI COAepXKaHneMm nepeMeHHom
4yacTu, JONA HeYAOBNeTBOPEHHbIX gocTuraet 43 %,
4yTO ANA CUCTEMbI, ABAAIOLWENCA KNIOYEBbIM MOTU-
BALUMOHHBIM MHCTPYMEHTOM, npeactaBnAeT cobon
3HauMMbIN ypoBeHb NpobnemHocTn. Cpean pyKoBo-
antenen 33 % He cunTaloT OENCTBYIOLLYIO CUCTEMY

CNOCOBHOWN yNpaBnATb 3agavamu NnogpasfeneHus
O[HOBPEMEHHO Ha OMEepPaLVMOHHOM, TAKTUYECKOM U
CTpaTernyeckomM ypoBHsX. Taknum o6pa3om, Ucrnosb-
3yemMble MOZENN Henb3si NpU3HaTb MPOBasbHbIMY,
O[IHaKO OHV He 06ecrneymBaoT KOHCEHCYCHOM NOMo-
XKWUTENbHOWM OLEHKN U BOCMPUHUMAIOTCA KaK orpa-
HUYEHHbIe.

3. KauecTBeHHbIll aHaNN3 NPUYNH

HeyOB/IeTBOPEHHOCTHU

Ina 6onee rnyboKkoro NOHMMAHWA BblsIBNIEHHOW
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OrpPaHNYEHHOCTN O6bin NPOBEAEH KAYECTBEHHDIN
aHanM3 OTKPbITbIX OTBETOB COTPYAHMKOB 1 PYKOBO-
AVTenen Ha BOMPOC O TOM, YeM UMEHHO OHU Hefo-
BOJIbHbI B IENCTBYIOLLEN CUCTEME BO3HarpaXaeHus.

MNop dopmanbHbiM BbinonHeHnem KPI B yuiep6
peanbHOMy Ou3Hec-pe3ynbTaTy B HACTOALLEM WC-
cnefoBaHMM NMOHMMAETCA CUTyauumsa, Npu KOTOPOWN

COTPYAHUK AoCTUraeT GpopmanbHO 3afaHHbIX Me-
TPUK, ofHaKo dakTnuyeckasa nonb3a Ana KOMNaHum
He pacTét nmbo cHmxaetca. B 3apybexxkHon nute-
paType JaHHOe ABfieHne NHorga obo3HavyaeTca Kak
gaming the metrics, ogHaKo B fanbHenwem B TeKCTe
NCMoNb3yeTcA PyCccKoA3bluHaA GpopmMynnpoBKa.

Ta6n|/1u,a 5. KnioyeBble 30HbI orpaHquHMﬁ ,qeﬁCTByIOI.I.IMX CUCTEM npamoro (t)MHaHCOBOFO CTUMynupoBaHua

30Ha orpaHnyeHust

M poaBneHne y COTpyaHMKOB

lMposiBneHue y pykoBoauTenen

CnpaBeanuBoCTb 11 COOTBETCTBUE
BKnagy

Llenwn He oTpaxatoT peanbHblil BKNag;
CyObEKTMBHOCTb OLIEHKU; pasnnime
npemuit Npy 04NHAKOBOM pe3yrnbTaTe

Cuctema He pasnnyaeT Ka4ecTBo U
CINOXHOCTb 3aay; HE Yy4YUTbIBAET «TUXMX»
BKNnag4nkoB U KOMaHAHYK NOMOLLb

[po3payHOCTb 1 MOHATHOCTb
BOCTYMHbIX 6OHYCOB

HenoHsaTtHas dopmyna pacyéta npemuu;
cnabas obpaTtHas CBA3b; HESICHOCTb

Bbicokas I'IOTpe6HOCTb B NOCTOAHHbIX
Pa3bACHEHNAX; CIIOXHOCTb KaJ'IVI6pOBKVI
OLEHKM MeXOy KOMaHA4aMu

CtabunbHOCTb M yNpaBIsSeMocTb
npasun

/ameHeHue Lienen B Te4eHne neprnosa;
PETPOaKTMBHAs KOPPEKTUPOBKA NPaBur;
HEYY&T BHELLHMX (haKTopoB

HeB03MOXHOCTb GbICTPO M KOPPEKTHO
nepeHacTPonTb Lienu Npy M3MEHEHUM
BusHeca; ycTapeBaHue CXeMbl

MoBegeHYeckue nocneacTeus

pearbHoMy pesynbTaty

Crpecc, BbiropaHue, arpeccuBHoe
NoBefeHNe, CHKEHNE B3auMONOMOLLW,
thopmanbHoe BbinonHeHne KPI B yiwep6b

OnTUMK3aLMS Y3KIUX METPUK, «KYNbTypa
MUHWUMYMay, NOABNEHNe NHULMATMBbI,
KOH(OWKTBI B KOMaHAe

OpFaHVI3aLLVIOHHbIe 1 KagpoBble

3hekThI

HapyLeHne ncuxonornyeckoro
KOHTpaKTa; OTCYTCTBUE NPU3HAHMS
nogaepxmearoLLei paboTbl

[emoTnBauus «cepenHsuKoBY, TEKy4eCTb
HOBMWYKOB U CUIbHBIX COTPYAHMKOB, NPO6neMbl
Haiima

Crpartermyeckasi nonHota

He yunTbiBaeTca YacTb peansHom
paboTbl, He nonagatoleil B KPI

Cucrema He 3aKpbIBaeT BCE Lienesble
nokasartesnn, B TOM YMUCine Ka4eCTBo Npoaax,
MapXy 1 ONrocpoYHbIe 3a4a4n

McmoyHuUK: cocmaerieHo aemopoM Ha 0CHO8e Ka4eCmBeHHO20 aHaru3a OMKPbIMbIX 0Meemos compyOHUKo8 U pykogodumenel

KauecTBeHHbIN aHanmM3 nokasan, Yto HeyfoBneT-
BOPEHHOCTb AENCTBYIOWMMN CXeMamMu HOCUT He
CNYYalHbIN, @ CUCTEMHbIN Xapaktep. COTpygHMUKK
OLleHMBAIOT CUCTEMY Mpexae BCero yepes npusmy
CNpaBeanMBOCTU, MPO3PAYHOCTY, NpeackKasyemo-
CTU N COPa3MepHOCTN JOXOAA peasibHOMY BKagy.
PykoBoantenn KOHLEHTPUPYIOTCA Ha NHbIX, HO CBA-
3aHHbIX acnekTax: HenmosHOM oOxBaTe pe3ynbTaTta,
NOBeAEHUECKUX NCKAKEHUAX, CZIOXKHOCTU afMUHU-
CTPUPOBaHNA, KafpoBblX MOTEpPAX M cTpaTernye-
CKOW OrpaHNYeHHOCTU cnuctembl. [1py 3ToM nosnymmn
0b6eunx rpynn nepecekarTcA B KNIOUYEBbIX TOUKaX: CU-

uccnedyembix KoMnaHutl.

CTema MOXET He OTpaXkaTb AeNCTBUTENbHbIV BKNag,
npoBounpoBaTb GopManbHOe BbINOHEHNE K3Me-
pAEMbIX MoKa3aTene BMeCTo AOCTUXKEHUA MOSHO-
LleHHOro pes3ysbTraTa, 0CNabnATb B3aMOMNOMOLLb U
He OXBaTbIBaTb BECb CMEKTP 3HAUMMbIX PE3Y/bTaTOB.
4. OrpaHN4YeHnsA TPagULIMOHHbIX
MHCTPYMEHTOB NPAMOro ¢nMHaHCOBOro
ctumynuposaHua B B2B FMCG
ConocTaBneHve nuTepatypbl N SMNUPUYECKMX
MaTepuanoB No3BONAET CMCTeMaTU3MpoBaTb Orpa-
HUYeHUsA Hambonee pPaCNPOCTPAHEHHbBIX MHCTPY-
MEHTOB MPAMOro GMHAHCOBOrO CTUMYIMPOBAHUA.

Tabnuua 6. OrpaHMy4eHUa TPaAMLMOHHLIX UHCTPYMEHTOB NPAMOro (hpuHAHCOBOro CTUMynMpoBaHua B B2B-npoaaxax
FMCG

WHCTpymMeHT

MpenmyLlecTsa

KntoueBble orpaHnyeHns

Bblcokui (huKCMpoBaHHbIN oknag,

HoxogHas cTabunbHOCTb, HU3KWI CTPeCC,
NpPOCTOTa aAMUHUCTPUPOBAHNS

Cnabas cBsi3b Mexay pesynsTaTom
11 BO3HArpaxgeHnem, Hu3kas
AandpepeHumaums no 3@ heKTUBHOCTH
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WHCTpyMeHT

MpeumyLLecTsa

KntoveBble OrpaHnyeHuns

Mogenb «6a3oBbit oknag + KPI»
NPVBbLIYHOCTb

dopmarnbHas yBsiska goxoga ¢
Lenamu, BrompKkeTHas ynpaBnseMocTb,

Puck ynpoLuénHoro Habopa KPI,
CYOBEKTUBHOCTb OL|EHKM, CIIOKHOCTb
BbIOOpa KOPPEKTHBLIX BECOB NOKa3aTeneil

AreHTcKkas cuctema onnatbl

CunbHbIA CTUMYN Ha 06BEM U NUYHBIN
pe3ynbTar, BblCOKas 4yBCTBUTENBHOCTb
A0X0fa K npoaaxam

irHopupoBaHue kayecTBa npogax,
MapXxw, 4eBUTOPKM 1 KOMaHOHO
paboTbl; POCT KOHKYPEHLW 1
ONMMOPTYHUCTUYECKOTO NOBEEHNS

BoHyc 3a BbINonHeHue nnaxa
yaobCcTBO KOHTPONS

[MOHATHOCTb LleneBoro opueHTnpa,

MoporoBasi AeMOTHBALMS, 3aBUCHMOCTb
OT Ka4eCTBa NIaHMPOBaHWS, NEPEHOC
CAENOK Mexay nepuoaamu

KomaHaHbIn 6oHYC

Mopaepxka COBMECTHOrO pesynbTata

Pa3sMblBaHWe NIMYHON OTBETCTBEHHOCTH,
ekt «be36uneTHnKay, KOHPNKTbI
13-3a HepaBHOrO BKIaza

VMlcmoyHUK: cocmaenieHo asmopoM Ha OCHOge aHasnu3sa Jsiumepamypbl U 3MNUPU4eCKOo2o uccnedosaHus.

Ina kaHana B2B B FMCG nepeuncneHHble orpa-
HUYEeHNA 0OCOBEHHO 3HaUYMMbl, MOCKONbKY pe3ynbraT
npogasua 3aecb MHoromepeH. OpgHoBpemeHHoe
BbIMOJIHEHME 3aa4 NO BbIPYYKE, MAP>KMHANbHOCTY,
ANCTPUOYLNKN, aCCOPTUMEHTHOW MaTpuue, KINeHT-
CKOMY MOKpPbITUIO, eOUTOPCKON ANCLUMMIINHE N Ka-
4yecTBY B3aUMOAENCTBUA C KOHTPAreHTOM He MOXKeT
ObITb HAAEXHO ObecrneyeHo CTUMYIMPOBAHUEM MO
ogHomy namepeHuto. CnegosaTtenbHO, Cama JlIorMka
TPAANLMOHHbIX CXEM OKa3blBAeTCA HEeJOCTAaTOYHOWN
ANA YNPaBneHUa CNIOXKHbIM KOMMePYeCKM nosefe-
Huem'.

O6cyxaeHve

MonyyeHHble pe3ynbTaTbl COrNacyTcA C OCHOB-
HbIMW NOJSIOKEHNAMN COBPEMEHHOW TEOpUN MOTU-
BaLMUW 1 ynpasneHua BO3HarpaxgeHvem. Bo-nep-
BbIX, CPAaBHUTENbHbIA OMPOC COTPYAHMKOB OTAeNa
NPOoAaX N CMeXHblX NoApasfeneHnin noaTeepxaa-
eT Te3uc B. Bpyma o 3HaummocTn oxupgaemon cBA-
31 MEeXAy pe3ynbTaTOM U BO3HarpaXgeHuem: and
KOMMepuecKon GyHKUUN 3Ta CBA3b ABNAETCA LeH-
TPanbHOWM M HaNpAMYI0 BAUAET Ha BbIOOp Npeanouy-
TUTENbHOW CTPYKTYpbl goxoaa. CoOTpyaHMKKN OTAena
NPOAaX CyLeCTBEHHO Yalle roToBbl MPUHUMATb
PUCK HMU3KON GMKCMPOBAHHOM YacT B 06MeH Ha 60-
nee BbICOKUI MNOTEHUMANbHbIN 4OXOA OT pe3ynbTaTa.

Bo-BTOpbIX, pe3ynbTaTbl Ka4eCTBEHHOro aHann3a
OTKPbITbIX OTBETOB MOATBEP)KAAT OOBACHUTENb-
Hyl0 cuniy Teopuu crnpasegnusoctu . Agamca.
AnAa coTpyaHNKOB KPUTUYHO He TONbKO Hannume ne-
pPeMeHHON YacTh Kak TakoBOMW, HO U €€ BOCNPUHU-
Maemasn CnpaBefIMBOCTb: KTO U Kak yCTaHaBnvBaeT
Lienn, HacKoNIbKO OLeHKa efnHoo6pa3Ha, oTpaka-

eT 1N CUCTeMa pearnbHbI BKNag, He MeHAITCA Nu
npaBuia «no Xody Urpbi». JTO O3HAyaeT, UTO faxe
$OMHAHCOBO EMKasA CXeMa MOXET TepATb MOTUBALU-
OHHbIN 3 PEKT, eCnin OHa BOCMPUHUMAETCA KakK He-
Npo3payvyHas Unu QUCKPeLnoHHas.

B-TpeTbux, AaHHble O HeyaoBNEeTBOPEHHOCTU
pykoBoAMTenemn 1 oTKpbITble OTBETbl 0benx rpynn
noATBepXAalT MHOro3afayvyHyo areHTCKy Moaenb
b. Xonbmctpéma u [ Munrpoma. Otgen npopax
FMCG B B2B-kaHane HaxoguTca B cuTyauumu, Korga
OpraHuM3auma oXxmngaeT oAHOBPEMEHHO pocTa 06b-
€Ma, COXpaHeHMA MapXu, yNpaBnaemocTy geburtop-
Ku, cobniofeHna acCOPTUMEHTHbIX MPUOPUTETOB,
pa3BuUTUA AUCTPUOYLMN N NoALAEeP)KaHNA KadvecTBa
KNMEHTCKOro  B3auMoAencTBuA. TpaguuNOHHbIe
CXeMbl, MOCTPOEHHblE HAa OOHOM WU HECKONbKUX
YMNPOLLEHHbIX MOKa3aTenax, Hen3bexHo Cco3aatoT nc-
KaXKeHMA: COTPYQHMK OMNTUMU3MPYET M3mepAemble
nokasaTtenu, Torga Kak 4acTb BaXHOro pesysnbraTa
OCTaéTcA 6e3 [OMKHOIro CTUMYNIMPOBAHKA.

Ocob6oro BHMMaHMA 3aCNy>KMBAET BblABNEHHOE
pacxoXAeHne B akueHTax COTPYOAHUKOB U PYKOBO-
avntenen. COTPyQHMKM Yalle roBOPAT O crnpasef-
NIMBOCTU M MNPO3PAYHOCTM, pyKoBogutenn — o6
ynpasnaemocTun, nonHote oxsata KPl u ctpateru-
YeCKOWM AOCTAaTOMHOCTU. DTO He NpPOoTMBOpeYMe, a
yKa3aHue Ha [BYCTOPOHHIOW npupody npobnembi.
dbdeKkTnBHAA cucTeMa CTUMYNMPOBAHUA  [OJIXK-
Ha OOHOBPEMEHHO ObiTb NpMemMeMon anAa UCnos-
HUTEeNA N QyHKUMOHanbHOM Ana 6usHeca. Ecnn
UFHOPUPYETCA oOfHa W3 CTOPOH, cuctemMa nmbo
He 6ygeT MOTMBMpPOBaTb, NGO He OyaeT ynpas-
NnATb nNoOBeAeHMEM B MHTepecax OpraHusauunu.

1 [No pesynbTatam uccrefoBaHus Takke cM. [punoxeHne.
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Pe3synbTaTthl nccnegoBaHuAa He CBUAETENbCTBYIOT O
NOSIHOM HEeNPUrogHOCTU TPAQULMOHHBIX WHCTPY-
meHTOB. CKOpee, OHM MOKa3blBaloT, YTO TakuMe WH-
CTPYMEHTbI COXPAHAIOT SIOKASIbHYIO MOMIe3HOCTb, HO
He MOryT paccMaTpmBaTbCA Kak ucyeprblBaloLee
pelweHne ana CNoXHOW KoMmmepyeckon cpeabl B2B
FMCG. OTctopa BbITEKaeT HEOOXOANMOCTb NPOEKTU-
poBaHunA 6onee cbanaHCMPOBAHHOW Mogenu nps-
Moro GMHAHCOBOro CTUMYNMPOBAHWA, CNOCOBHON
NHTErpUpoBaTb TPeboBaHMA COTPYAHNKOB U PYKO-
BOAMTENEN N YUMTbIBATb Pasnmumna mexay onepauu-
OHHbIM, TAKTMYECKUM 1 CTPATErMyeckum ypoBHAMU
pesynbTaTa.

BbiBOAbI

1.  CpaBHUTENbHbIN ONPOC, NPOBEAEHHDbIN B IV
KBapTane 2025 r., nokasan, 4To npsiMmoe GprHaHCOBOE
CTUMYNPOBaHNE MMeeT ANA COTPYAHUKOB OTAena
npofak 3HaunTeNbHO 6onee BbICOKYIO 3HAUNMMOCTD,
yem AnAa pPabOTHMKOB CMEXHbIX MOApPA3AeNneHuin.
9710 amMnMpuYeckn o60CHOBBIBAET BbIOOP NpeameTa
nccnegoBaHuA.

2. TpaanunoHHbIe CxeMbl MPAMOro GrHaHCOBO-
ro CTUMynupoBaHusa, npumeHaemble B FMCG-kom-
naHuAX KaHana B2B, He o6nagaloT OAHO3HAUYHO
BbICOKOW OLIEHKOW HU Y COTPYAHWKOB, HU Y PYKOBO-
avtenen. CnegoBaTtenibHO, OHM HE MOTYT paccMaTtpu-
BaTbCA KaK MOMHOCTbIO AOCTAaTOUYHbIA WUHCTPYMEHT
yNpaBfeHna KOMMepPUYeCKom pe3ynbTaTUBHOCTDIO.

3.  KniouyeBble OrpaHuyeHusa AEnCTBYIOWMX CU-
CTem MpoABAAITCA B TPEX B3aMMOCBA3AHHbIX U3Me-
peHunsAx:

+ CO CTOPOHbl COTPYAHUKOB — npobnembl
CNpaBeanMBOCTW, MPO3PAYHOCTUN, NpeacKa-
3yemMOCTM N COOTBETCTBUA BO3HarpakgeHusA
peanbHOMy BKnagy;

¢+ CO CTOPOHbI pykoBoauTenem — HenosHbIN
OXBaT LiefieBbIX MOKa3aTenemn, noBefgeHyeckme
NCKaXKeHWNA, aAMUHNCTPATMUBHAA Harpyska u
KagpoBble NocneacTems;

+ CO CTOPOHbI 6BM3Heca B LEeNoM — Hecrnocob-
HOCTb TPAAMLMOHHbIX CXeM OA4HOBPEMEHHO
nogaepXunBaTb ornepauroHHble, TaKTUYecKkne
N cTpaTernyeckune 3agayn.

4. Hanbonee cCylecTBEHHbIM OrpaHMYeHnEM
TPaAULMOHHBbIX NHCTPYMEHTOB BbICTYyNaeT peayk-
LUMA MHOrOMEpHOro pesynbrata NpPofak K orpa-
HUYeHHOMY Habopy nokasaTenein. B ycnosusax B2B
FMCG 3710 npoBouupyet ¢popmanbHOe BbINMOSIHEHNE
KPI B ywepb peanbHoMy 6u3Hec-pe3ynbTaTy, KOH-

GNUKT Mexgy 06BHEMOM U KauecTBOM MPOAAX, CHU-
XKeHMe B3aMMOonomoLLm 1 ocnabneHune ynpasnaemo-
CTWN CNOXHbIM KOMMEPYECKM NOBEAEHNEM.

5. [lepcnekTnBHaA cucteMa npAMoOro ¢uHaH-
COBOr0O CTUMYIMPOBAHUA JOMKHA OblTb BbICTPOEHA
Ha OCHOBe COrnacoBaHuA TpeboBaHUM ABYX rpynn
CTeKXoNngepoB — COTPYAHWKOB W PyKoBOAUTe-
nen — 1 onNMpaTbCA He Ha OAWH MOKa3aTesb, a Ha
cbanaHCMpoBaHHbIN Habop NapameTpoB, OTPaXato-
WKMX KIoYeBble pe3ysibTaTbl HA ONepaLiOHHOM, TaK-
TUYECKOM U CTPATEMMYECKOM YPOBHSAX.

3aknioyeHne

lNpoBenéHHoe nccnegoBaHne NO3BoONAET caenaTb
rMaBHbIN BbiBOA: Npobnema npAmMmoro puHaHCOBOro
CTUMYNMpoBaHNA B otgenax npogax FMCG-kom-
naHWi KaHana B2B 3akntouaetca He B camom ¢dakTe
MCNONb30BaHUA AEHEXHbIX CTUMYNOB, @ B OrpaHu-
YEHHOCTU UX TPAANUMOHHBIX dopM. [InA coTpyaHU-
KOB OTAena npogak npAmoe ¢MHAHCOBOE BO3Ha-
rpa<aeHune JencTBUTENbHO ABNMAETCA LLeHTPabHbIM
MOTMBUPYOLWMUM GaKTOPOM, OHAKO KNaccuyeckmne
CcXeMbl — QUKCUPOBAHHBIN OKNag, MOAEeNb «OKNnag +
KPI», areHTCKaA cucteMa 1 NnaHoOBble GOHYCbl — yKe
He obecneunBaloT MOMHOIO COOTBETCTBUA CJIOMKHO-
CTV KOMMepYecKon cpefbl.

HayuHas 3HauMMOoCTb paboTbl COCTOUT B TOM, UTO
OrpaHMyeHnAa TPaAULMNOHHbIX WHCTPYMEHTOB nps-
MOro GMHAHCOBOIO CTUMYNIMPOBaHMWA PACCMOTPEHDI
KOMMNIEKCHO — C YYETOM KaK TeopeTMyecKux nog-
XOl0B, TaK M SMNUPUNYECKMX OAHHbIX, OTPaKaloLWmx
B3rnAdbl COTPYOQHMKOB U pykoBoguTenen. [Npak-
TUYeCKasa 3HAYMMOCTb 3aK/IOYaeTCA B BblAeNeHUN
TpeboBaHUN K cuCTEME CTUMYNIMPOBAHUA, KOTOpPas
AOJKHa ObITb OAHOBPEMEHHO CnpaBegInBON, NPo-
3payHoN, YNpaBnAeMomn, CTpaTeErMyeckn penieBaHT-
HOM N YCTONYNBOW K NOBeAEeHYECKNM NCKaKEHUAM.

MNonyuyeHHble pe3ynbTaTbl 3a4at0T NOrMYECKUI Nne-
pexoj K cnegytowemy stany nccnegosaHus. Ecnv Ha-
CTOALLAA CTaTbA OTBEYAeT Ha BOMpPOC, Movemy Tpagu-
LNOHHbIE CXEMbl CTUMYNIMPOBaHMNA HELOCTATOYHbI,
TO AanbHenwana paboTta AomkHa ObITb HanpaseHa
Ha pa3paboTKy MynbTMNapamMeTPUYECKON METOANKN
npAMoro GpMHaAHCOBOro CTUMYNMPOBaHWA, KOTOpas
nossonuna 6bl yuntbiBaTb TpeboBaHMA 6U3Heca n
COTPYOHMKOB, a TaKXe WHTerpupoBaTb Kilo4yeBble
nokasartesiv OnepaLnuoHHOro, TaKTUYECKOro 1 CTpa-
Ternyeckoro ropu3oHTOB.
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MPUNOXEHUE
TpeboBaHusa K NepCNeKTMBHON cuCTEME NPSAAMOro (OMHAHCOBOrO CTUMYNTMPOBaHMSA, BbITEKaloLwume u3
pe3ynbTaToB UCCNeAoBaHUA
MepcnekTuBa TpeboBaHue MpakTnyeckuit cMbicn
Npo3payHoCTb chopmyna pacyérta JomkHa bbITb NOHATHA 3apaHee

[0Xon AoJ1XeH COOTHOCUTBbCA C pealibHbIM BKNaaom 1 ObITb COMOCTaBNUMbIM
B CXOAHbIX YCNOBUAX

CoTpyAaHuk npeackasyeMocTb NpaBin Lenu 1 oopmyrbl He AOMKHbI U3MEHSITLCS 3aJHUM YUCOM

B CUCTEME JOMMKHbI NpeobriaaaTh NoKasaTeni, Ha KOTOpbIe COTPYAHMK
pearnbHo BNnseT

BaXHas NOAAEPXMBALOLLAs 1 Ka4yeCTBEHHas paboTa He JoMmKHa BbinaaaTh
113 OLIEHKN

cucTeMa [JOMKHa YYNTbIBATb HE TONBKO 0GBEM, HO U KAYECTBO NpodaXx,
Mapy, 1e6UTOpKY, pa3BuTHe kaHana

crnpaBeannBoCTb

KOHTPONMPYEMOCTb

NPU3HaHWe NonHoro BKraaa

NoJSIHOTa OXBaTa pesynbTata

3alLmTa T hopMarnbHOro HYXHbI OrPaHYEHNs, KOPPEKTUPYIoLLMeE KO3t MULMEHTbI 1 BanaHc
PykoBoguTens | BbINOHEHMS Kpi nokasatenen
cUCTEMa He A0MKHa TPeBOBaTb YUpe3MEPHBIX 3aTPaT BPEMEHM Ha PacyéT v
yNPaBRSEMOCTb
Pa3bsICHEHS

BO3MOXHOCTb KOPPEKTMPOBATL HAbop NokasaTesniei Npu M3MeHeHUH

afanTMBHOCTb y
PbIHOYHOI CUTYaLN
MHOrOypOBHeBas cucTema JomkHa NoAAEPXKMBaTL ONEPaLMOHHbBIE, TaKTUYECKIE U
peneBaHTHOCTb cTpaTernyeckme Lenm
BusHec cxeMa [omxkHa paboTaTth He TOMbKO B Manon, HO U B pacTyLLeil
MacluTabmpyemocTb

opraHu3aLuu

penyTaumMoHHaa U 3Tu4eckKad BO3HarpaxneHne He JOJTXHO CTUMYNNPOBATb JencTBuS, nportueopevatime
yCTOI7I“IVIBOCTb A0rocpoYHbIM MHTEPECAM KOMMaHNK




