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AHHoTauwms. [laHHadA cTaTbA NocBAleHa Npobneme Bbibopa cTpaTernn pa3BUTUA NPOAaXK NMPON3BOACTBEHHbIX
npeanpuUaTAiA, paboTaloLMX Ha PbIHKE TOBAPOB NOBCEAHEBHOTO cnpoca. AKTyallbHOCTb JaHHOI Npo6iembl
00YyC/IOBNEHA NOCTOSHHBIMU CMOpPamMm B 613HEC-COOOLLECTBE O NPUOPUTETHOCTM 1 MEPCNEKTUBAX KaHANOB
C6bITa 1 HEMPEOZONMMBIM »KeNaHNEM NOKaNbHbIX Npon3BoauTenei pabotaTb C KPynHbIMK defepanbHbiMM
ceTamu. B cTaTbe pacKkpbiBaloTCA CNOCOObI onpeaeneHns CTpaTerny PasBuTrA NPoaak 1 0C060e BHUMaHMe
YAENAeTCA CYLeCTBYOLWMM Ha AaHHbIA MOMEHT KaHanam cobiTa, MONoXMTeNbHbIM U OTpULATEeIbHbIM
CTOPOHAM B3aUMOZENCTBUA C KaXKAbIM M3 HUX, @ TaKXKe onpefesieHne onTrMasbHOro cnocoba BbiBoga
NpoayKumn Ha pbIHOK. MaTepuranbl cTaTby NpefCcTaBnAT NPaKTUYECKYI0 LEHHOCTb A MeHeXepoB
He6ObLIMX U JIOKaSIbHbIX NPOV3BOAUTENEN, Y KOTOPbIX CTOUT BOMPOC pacluMpeHna maclutabos br3Heca,

a TakXKe s npeanpuHUMaTeNel, KOTopble TONbKO NIaHMPYIOT BbIBOAUTL CBOIO NMPOAYKLUMIO HAa PbIHOK.
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Abstract. This article is devoted to the problem of choosing a strategy for the development of sales of
manufacturing enterprises operating in the market of consumer goods. The urgency of this problem is caused

by constant disputes in the business community about the priority and prospects of sales channels and the
irresistible desire of local manufacturers to work with large federal customers. The article reveals the methods of
determining the sales development strategy and pays special attention to the currently existing sales channels,
the positive and negative sides of interaction with each of them, as well as determining the optimal route to
market’s ways. The materials of the article are of practical value for managers of small and local manufacturers who
have issues expanding the scale of their business, as well as for entrepreneurs who are just planning to bring their

products to the market.
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BBepeHme

Mpob6nema BblibOpa CTpATErNN PAa3BUTUA NPOLAXK
[IOBOJIbHO OCTPO CTOUT Mepefn NpPOou3BOACTBEHHbI-
MW KOMMaHMAMK, PaboTaloWMMN Ha PbiHKe MoTpe-
6uTenbcknx ToBapos. Mepeag monoabiMn unn no-
KanbHbIMA KOMMAHUAMU MOCTOSHHO CTOUT BOMPOC
MaclwTabrnpoBaHnAa GU3HecCa, MOMCKa CBOEro MyTu

© borganos 0. 1., 2021
BectHux MUPBIC, 2021, N2 4 (28), ¢. 165—169.

Ha PbIHOK MO camomy 3¢pdeKTUBHOMY U [OXOOHO-
My cueHapuio. MHorme nonaratot, YTO Camblil 3¢-
bEKTUBHBIN CNOCO6 AOCTMXKEHMA yCnexa — 3TO 3a-
K/loueHne KOHTPaKTOB C deaepanbHbiMU CETAMU,
KoTopble B nocneactsum daktmyeckn GoKycnpyoT
Ha cebe BCe MPOM3BOACTBEHHbIE MOLLHOCTU Npes-
APUATMA N 3HAYMTENIbHO YMEHbLUAT AOXOAHOCTb
3TUX KOMMNaHun. KpyrnHble KOMMaHuWW, HanpoTuB,
OT/IMYHO NMOHUMAIOT BCE PUCKM GOKYCUPOBKM Ha Ta-
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KOM COTPYAHMYECTBE N MOCTOAHHO HAaXoAATCA B MO-
ncke 6banaHca mex<ay KaHanamum cobita [30608 2012].
Mpn 3TOoM, B 6ONbLUMHCTBE C/lyYyaeB, OHU TaKXe Ha-
XO[ATCA B 3aBMCMMOCTW OT KPYMHbIX CeTeN, Tak Kak
He MOryT no3sonutb cebe notepATb 0b6beMbl Npo-
LaX, Oa)ke ecni OHW ABNAITCA HU3KOAOXOLHbIMU
nnu gake yobITouHbIMU. [JaHHbIN GaKT 1 NpMBOAUT
KOMMaHUW K MOMCKY HOBbIX CTpAaTerui passutna ana
yBenuyeHuns 3gpPpeKTMBHOCTN BU3HeCa.

MyTn BbiBOAA NPOAYKLUMN HA PbIHOK

KnioueBon cocTaBnAwLlen cTpaterni pasButmA
npopax — ABNAETCA BbI6bOp onTUManbHoro 6anaH-
ca Mexpay KaHanamum cobbiTa, KOTOPbIA CMOXKET obe-
CNeynTb MakcMmanbHyo 3¢deKTUBHOCTb bM3Heca 1
MUHUMUW3NPOBATb PUCKMN.

B HacToAWee BpeMs, Y NPON3BOACTBEHHbIX KOM-
NaHWM eCTb NATb OCHOBHbIX MyTel BblBOAA CBOEW
NpoAyKLUMn Ha pbiHOK [[dertepesa 2016]:

«  COTPYAHMYECTBO C KPYMHbIMU dpeaepanbHbl-

MW CETAMM,

+  COTPYAHWYECTBO C JIOKAJIbHbIMMN CETAMMU,

« pacnpocTpaHeHMe npoayKuMu uepes Aunc-
TPMObLIOTOPOB,

« direct to Consumer (pacnpocTpaHeHne npo-
AYKUMW Yepe3 MapKeTnnencbl 1 COOCTBEHHble
online marasuHbi),

+ CO3[aHne COOCTBEHHOWN PO3HUYHOW CETU.

OcTaHOBMMCA Ha KaXAoM 13 HUX NoapobHee.

Dokyc Ha paboTe ¢ KpynHbiMU PpeaepanbHbIMM
ceTAMM 6Ee3yCNOBHO MOXET MPUHECTU KOMMaHWK
3HaunTeNbHbI 0O6BbEM NPOAAXK B KOPOTKUE CPOKMU,
HO NPY 3TOM OH CONPAXKeH C 60MbLLION AONEN PUCKa,
KOTOPbIi 0OYC/IOBMIEH BbICOKOW KOHKYpeHLUMen 3a
nonoyHoe npoctpaHcTBo cetn. OCHOBHOe AaBne-
HMe 34eCb OKa3blBalOT KPYMHble TpaHCHaLMOHaMb-
Hble KOMMaHWW, KOTOpble 3aBOAAT MPOAYKUMIO B
benepanbHble ceT! C OrPOMHbIMU MAaPKETUHIOBbIMM
6o KeTaMy, BbITECHAA C MOMOK JIOKaJIbHbIX MPO-
n3BoANTENEN, fAaXe eCcnn NPOoAYKUUA Y NocneqHnX
NPEeBOCXOAMNT MX MO KayecTBy. ITO ofHa M3 Kiioye-
BbIX MPWUYMH, MOYEMy MpaKTUYecKn B nobon cetu
Mbl BUAMM NMPOAYKLMIO OQHUX U TeX e bpeHaoB. Qe-
fepanbHble CeT! OCO3HAIT, YUTO TaKOW NoAxop Ae-
naeT BCe MarasuHbl OANHAKOBbIMW B rfla3ax noTpe-
6utenen 1 NblTalOTCA pelaTb 3Ty Npobnemy yepes
COTPYAHUYECTBO C JIOKaJIbHbIMW MPOU3BOAUTENAMM
no mogenu CTM (co3paHns co6CTBEHHON TOProBOM
MapKW CeTn, Ha NPON3BOACTBEHHOW MOLLHOCTA J10-
KanbHbIX NpOU3BOAUTENEN), YTO OAET CEeTAM Heob-
XOAUMYIO fIOXOAHOCTb, HO GAaKTMUYECKM HEe faeT BO3-

MOXHOCTM NIOKaNbHbIM MPOU3BOAUTENAM MNPOABU-
ratb cBov 6peHApl.

JlokanbHble ceTu, HaNPOTNB, OXOTHO COTPYAHU-
YalOT C NIOKaNbHbIMM NPOU3BOAUTENAMMU, MbITAACH
BbICTPOUTb CBOKO KaTErOPUIMHYIO CTPATernio Ha yHU-
KaNbHOM accopTumeHTe. Y Takux ceTen, Kak rnpasu-
no, 6onee HU3KNe onepaLMoOHHbIE N3[EPXKKM, MOSTO-
My NTOKanbHble NPON3BOAUTENN MOTYT pa3BMBaTb B
HUX COBCTBEHHbIE TOProBble MapKu Ha NPYEMSIEMOM
ypoBHe goxofHoct. O60pOTHOM CTOPOHOM TAaKOTroO
coTpyaHu4yecTBa fABnaeTca Hebonbwasa reorpadua
NpPoAax Kaxkaow NoKasbHOWM ceTn  HeobXoANMOCTb
BECTW NeperoBopbl C 6ONbLINM KONNYECTBOM CETEN
ANA JOCTUXKEHNA HeOOXOAUMOrOo YPOBHSA NpoJaX.

Mogenb pa3ButvMA Npopax yepes AUCTPUOBLIO-
TOPOB MNO3BONAET MNPOU3BOACTBEHHbIM KOMMNAHWU-
AM obecrneuntb ObICTPOE pacnpoCcTpaHeHne CBoeN
npoaykumn B KaHanax: HoReCa, TpaguumoHHas pos-
HMLUA 1 NoKanbHble ceTn (6e3 CyLlecTBeHHbIX NIOrn-
CTUYECKNX 3aTpaT). AncTprnbbioTopbl OTANYHO 3HAKOT
PErMOHbI, B KOTOPbIX PaboTaloT U NMEIOT BbICTPOEH-
Hble NapTHepPCKMe CBA3N C KIIOYEBbIMU UTPOKaMM Ha
csoen Tepputopun [HepHukos 2019]. HecmoTpAa Ha
BCE MONIOXUTENbHble MOMEHTbI, Y AaHHOW mMogenwu
pa3BUTMA eCTb 1 OTpuLATeNIbHble CTOPOHbI: B 3aBU-
CUMOCTK OT MacwTaba, AUCTPUOLIOTOPBI MOTYT Tpe-
60BaTb 3HaAUMTENIbHbIE KOMUCCMM 3a CBOK paboTy
NAN yBENMUYMBaATb CBOU KOMUCCUMN C YBeNnUYeHneM
TOBapoobOopOTa, TEM CaMbIM CHUXKAA [OXOAHOCTb
npoussoantenen. Ytobbl HMBENUPOBATb [AaHHbIN
MOMEHT, KOMMNaHUAM HeobxoanMO fiep»KaTb B LITaTe
KBanMMLUMPOBAHHbIX COTPYAHVKOB B PErmoHe pa-
60Tbl AUCTPUOBLIOTOPA, A1 HEMPEPbLIBHOIO BEAEHNA
neperoBopoB ¢ nocnegHnm. Takxe, paboTtad no gaH-
HOW MOAENWN, KOMMNaHUN TEPAIOT KOHTPOSb Hag, cObl-
TOM CBOel MPOAYKUUN M BO3MOXHOCTb MNOsyyaTb
obpaTHYIO CBA3b OT MOKynaTenen.

Tpena Ha yudpoBmM3aumio B nocnegHune rogbl OT-
Kpbin ANA NPOU3BOACTBEHHbIX KOMMAHUN HOBbIN
KaHan cobbita — Direct to Consumer, KOTOpPbIN BKtO-
yaeT B cebA pacnpocTpaHeHre NpoayKuun 4yepes
MapKeTnnencbl unn cobctBeHHble online MarasuHbl.
MoMnMO BbICOKOW AOXOAHOCTN, AIAHHbIN KaHan cobiTa
No3BONAET NPOU3BOANTENAM BbICTPaMBaTb NpAMoe
obLleHne C noKynaTenAMm U CBOEBPEMEHHO pearu-
pOoBaTb Ha NX NOTPeOHOCTY, YTO 3HAUUTESIbHO MOBbI-
LWAeT NOANbHOCTb K TOProBbIM MapKam KOMMAaHWUMW.
Ewe 5 net Ha3agd, AaHHbIN KaHan He npvBieKkan npo-
n3BoauTenein n3-3a HA3KOW JONN NPoAaXK, HO NaHAae-
MWs BHECSIa CBOV KOPPEKTUPOBKM B PbIHOK MOTPeou-
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TeNbCKNX TOBAPOB, 1 B HACTOALLNI MOMEHT AonA cObl-
Ta B KaHasne cocTaBnsaeT okono 5 %. HecmoTtpA Ha ToO,
YTO SKOHOMMYECKAA COCTaBNAOLWAA paboTbl ¢ online
KaHanoM BbIFAAUT [OBOMIbHO MpPUBEKaTeNIbHON,
npon3BognuTen, Kotopble GOKyCMpyTCA UCKYN-
TeNlbHO Ha online KaHane, ynyckalT cepbe3Hble BO3-
MO>XHOCTW MO YBeINYeHno ToBapoobopoTa.
Co3paHne cobCTBEHHOM PO3HMYHOWM CETU, TaKXe
ABNAETCA BbICOKOAOXOAHbIM CrMocobom pa3BuUTUA
NPOAaXK ANA NPOU3BOACTBEHHOW KOMMAaHUN, C Bbl-
COKMM YPOBHEM KOHTPONA CObITa M BO3SMOXHOCTbIO
NPaKTUYEeCKN MOMEHTANIbHO NOJlyyaTb OT NoTpebu-
Tenen obpaTHyto CBA3b N0 cBoel Nnpoaykuuun. OgHa-
KO PO3HMYHbLIA PbIHOK MOTPEOUTENbCKNX TOBApPOB
ABNAETCA BbICOKOKOHKYPEHTHbIM U A1 YCNEeLWHOoro
pa3BUTNA COOBCTBEHHOW PO3HMYHOWM CETU KOMMAHU-
AM noTpebyoTcA 3HauMTeNbHble UHBECTMLMM, YTO
MOXeT CYLLeCTBeHHO 3ameannTb ux passutne [Yep-
HukoB 2020].
Cnoco6bl NnoCcTpoeHus cTpaTernun
Kak MOXHO yBMAETb M3 ONucaHmA cnocoboB Bbl-
BOAA NPOAYKLMM Ha PbIHOK, Y KaXKAoro cnocoba ectb
CBOW MONOXUTENbHbIE U OTpULATENIbHbIE CTOPOHDI.
OpHMM U3 KntoyeBbix cnocoboB BbIbOpa, ONTUMasIb-
HOro ANA KOMMaHUW NyTu, ABNAETCA pa3paboTka u
MMMAEeMEHTaAUMA CTpaTermn pasBuTUA Npeanpus-
TNA. 3TO 0COOBEHHO aKTyaslbHO B COBPEMEHHbIX pe-
aNnAX BbICOKOrO TeMNa U3MEHEHUA BHELHeN cpeapbl
N MHPOPMALMOHHbBIX NOTOKOB. CerogHA cTpaTterus
ABNAETCA K/OUYeBbIM PaKTOPOM ycnexa npepnpu-
ATNA B AONTOCPOYHON NepcrneKkTnBe, CnocobcTByeT
HaXOXAEHMI0 ONTUMAabHbIX MyTen Pa3BUTUA U 3Ha-
UNTENIbHO COKpaALLAeT PUCKM B YCIOBUAX Heonpeae-
NEeHHOCTH.
Ha cerogHAWHMA OeHb cywecTByeT MHOXeCTBO
noaxoAoB K pa3paboTke cTpaTteruun. Hekotopble n3
HUX:
1. TMocTpoeHue cTpaTermm Ha OCHOBE KOHKY-
PEHTHOW Cpeabl B OTPACX, MOHUMaHUK CUMb-
HbIX U CNabblx CTOPOH, U onpeaeneHnn KoH-
KYPEHTHbIX BO3MOXHOCTEN CBOEN KOMMaHUK
[Tomncon 20071].

2. TNocTaHoBKa Uenen n BbipaboTKa Heobxoau-
MbIX Mep ANA NX JocTmxeHmsa [Kotnep 2018].

3. [locTpoeHune n aHanm3 BO3MOMHbIX CLLleHapu-
eB pa3BuTuA npeanpuatna [Kapnodd 1991].

4. TlocTpoeHne cucTembl OpraHn3aLnOHHO-3KO-
HOMUWYECKNX Mep HeobXOopuMbIX AnA AOCTU-
XEHNA [ONTOCPOYHbIX Uenen npegnpuatuA
[Aakep 2007].

5. TocTpoeHwne cTpaterum pa3BUTMA Ha OCHOBE
cbanaHCMpoOBaHHOW CUCTEMbI MOKa3aTenemn
[KannaH 2017].

Bce nopxopbl, nepeyncneHHblie Bbllle, VUMEKT
CBOW CWUJIbHble CTOPOHbI, KOTOPble MOTYT NOJOWTU
KOMMaHWAM Ha onpefefieHHOM 3Tane pa3BuTUsA, HO
Ha MoW B3rnsg, Hambosee yHMBepCanbHbIM, 0OLWNp-
HbIM 1 aJanTMPOBaHHbIM K TEKYLUMM PeanuaM pPbiH-
Ka, ABNAETCA NOAXO[ NOCTPOEHNA CTpaTerum passu-
TUA Ha OCHOBe COanaHCMPOBaHHOW CUCTEMbI MOKa-
3aTenen. CbanaHCMpPOBaHHaA cMCTeMa NoKa3aTtenen
(CCIM) — 310 cnucTema CTpaTernyeckoro ynpaseHus
opraHu3aunen Ha OCHOBe N3MepeHMA 1 OLEHKN ee
3¢dekTnBHOCTM NO Habopy GMHAHCOBLIX U Hedpu-
HaHCOBbIX Noka3aTenen, NnogobpaHHOMY TakuM 06-
pa3om, 4Tobbl yuecTb BCe CyulecTBylowwme (C TOUKN
3peHunA CcTpaTernn) acnekTbl ee aeatenbHoOCTM (du-
HaHCOBble, NMPOM3BOACTBEHHbIE, MAPKETNHIOBbIE U
T. 4.). CCIN npegocTaBnsaeT MeHegXepy UHCTPYMEHT
ANA NONYYEHUA XKeNlaeMblX Pe3yNibTaToB B C/TIOXKHbIX
YCITOBUAX »KECTKON KOHKYPEHLMN — YCJI0BUAX, B KO-
TOpbIX cerogHA paboTaloT BCe KOMMaHun. VIMeHHO
MO3TOMY YeTKOe MOHMMaHKe Lenen 1 3agay, a Takxe
METOA0B UX JOCTVXEHUA N PeLIeHNA ABNAETCA KW3-
HeHHO Heobxoaumbim [KannaH 2017].

Appom cbanaHCMPOBaAHHOWM CUCTEMbI MOKa3aTe-
nen — ABNAETCA CTpaTernyeckas Kapra, KoTopas
nomoraeTt o6beAnHUTb Mexay cobol yeTbipe K-
yeBbIX NapameTpa opraHm3aunn: GMHAHCbI, B3anNMo-
OTHOLUEHWNA C KNTEHTaMU, BHYTpeHHMe bn3Hec-npo-
ueccol, obyuyeHme wn passutme. CTpaTernyeckas
KapTa nomoraeT onpegenuTb B3aMMOCBA3N MeXAay
AaHHbIMW MapamMeTpaMu 1 NOCTPOUTb Ha UX OCHOBE
YeTKWU MnaH pa3BUTUA KOMMaHWUW, KOTOpbIn byaeT
OTBeYaTb NATV NPMHUMNAM OpPraHn3auum, OpneHTU-
POBaHHOW Ha CTpaTerunio:

1. AKTMBM3aUMA U3MEHEHWI 3a cYeT 3PPeKTUB-

HOW paboTbl pyKoBOACTBA.

2. [lepeBopg cTpaTernm Ha onepaunoHHbIN ypo-
BEHb.

3. Co3pgaHue cTpaTermyeckmx COOTBETCTBUM Op-
raHusaugum.

4. TllpeBpalleHne cTpaTerMm B MOBCEAHEBHYIO
paboTy KaXkaoro COTpyaHMKa.

5. TpeBpaleHne cTpaTerMm B HeEMpPEepbIBHbIN
npouecc.

Kak nokasbiBaeT npakTunka, HebonbLune v IoKanb-
Hble KOMMNaHuK, B CBOeM 6ONbLUINHCTBE, NpeHebpe-
raloT OCO3HaHHbIM BbIGOPOM CTpaTerMm pPasBUTUA
NpoAax 1 B CBOe NOBCeAHEBHOM AeATENbHOCTY OT-
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TaJIKMBAIOTCA NULb OT CJIYYalHbIX BO3MOXKHOCTEN,
KOTOpble OTKpbIBaeT nepes HUMU PbIHOK. DTO He
co3faeT npobnem, Korga KOMMNaHMA HAaXOAUTCA Ha
YPOBHe cTapTana u 6onee Toro, NO3UTUBHO CKa3bl-
BAeTCA Ha MX BblXKBaeMocTn. Ho B npouecce pocTa,
Korfa BO3HMKAET BOMNPOC AnBepcndpuKaLmm npogax
No KaHanam cObITa, TaKoW MNOAXOA MPUBOANUT K POCTY
n3gepxeK, notepe KOHKYPEHTHbIX MNpenmyLLecTs
N HEBHATHOMY MO3MLUOHMPOBAHMNIO MPOAYKTa Ha
pbiHKe. C Opyron CTOPOHbI, €CTb KOMMAHUK, KOTO-
pble NbITalTCA HapPaCcTUTb 06BbEMbI MPoAa, 3a cUeT
OQHOr0 KPYMHOrO0 PO3HWYHOrO Mrpoka (3avacrtyto
TaKM UrPOKOM BbICTYMaeT KpynHaA ¢pefepanbHasn
ceTb) 1 GOKYCMPYIOT BCE MPON3BOACTBO Ha HeM. Ta-
KOW nopxop CTaBUT KOMMaHWKO B 3aBMCMMOCTb OT
JAHHOTO UrpoKa, NMPUBOAMUT K NOTepe MapXXUHasb-
HOCTW NpPOoAaX 1 Aenaet GsHeC KOMMNaHUN BeCbMa
He YCTOMYMBbIM.

3akniouyeHne

Bo3Bpawanacb kK npobneme BbibOpa cTpaTernu
pPa3BUTMA NMpoAax: KOMMAHUAM, ANA OCO3HAHHOrO
pa3BUTUA, HEOOXOAUMO OmnpeaennTb CBOK MUCCUIO
N BUAEHME; NOCTaBUTb nepen cobor obulyio rnas-
HYIO Liefib; OnpeennTbCa C LeHHOCTAMU U $unoco-
¢dven. Ml HakoHeLl, COCTaBUTb JONTOCPOYHbIN MaH,

KOTOopbI OyaeT cofep»aTb: OCHOBHble Lenu, mno-
NNTUKN HanpasAAawoWMe U OrpaHuYMBaloWme none
LAEATeNIbHOCTY, ONpeaeneHe NocsiefoBaTeIbHOCTH
OCHOBHbIX AenCTBUN. [epeBecTn NnaH B NIOCKOCTb
KOHKPETHbIX 3afay, OCHOBbIBAsACb Ha KJIlOUYEBbIX MO-
Ka3aTenax 3¢pGeKTMBHOCTU N peHTabenbHOCTH. YCTa-
HOBMWTb COOTBETCTBME MEXAY LEeNnAMy KOMMaHUU n
nokasaTeNAMUN NX OCTMXKEHUSA, NPONHGOPMUNPOBAB
06 3ToMm Bce nopgpasgenenusa. MoctoAHHO paboTtaTtb
Hag pacwmnpeHnem obpaTHOM CBA3N N MHPOPMUPO-
BAHHOCTW.

Mponga Bce 3TM 3Tanbl U NpopaboTaB CcTpaTeru-
YeCKyHo KapTy, KOMMaHNA CMOXET COCTaBUTb CTpaTe-
FMYECKUI NaH, C YeTKMM MOHMMAHKEM, KaKmne KaHa-
Nbl NPOAAX B 60NbLUEN CTENEHN OTBEYAIOT TEKYLLNM
notpebHocTam bnsHeca.

Mo MHeHWio aBTOpa, Npobnema Bblbopa CTpa-
TErMn pasBuUTMA NpPoJdaK ANA NPOM3BOACTBEHHbIX
KOMMNaHUM — 3To He npobnema Bbibopa mexay Ka-
Hanamun pacnpegeneHns nNpoayKuum Ha OCHOBE UX
3¢beKkTnBHOCTN, — 3TO Npobnema OTCYTCTBMA B
KOMMaHUN YETKOro CTpaTernyeckoro nnaHa, Muc-
CUKN, BUAEHNA U LEHHOCTEN, YTO 3HAUYUTENBHO CO-
KpaLlaeT BO3MOXHOCTW Pa3BUTUSA.
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